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NEW JERSEY RATES 
WILL BE REDUCED 


Purpose of New Bureau is to Lower 
Cost of Indemnity to Careful 
Property-Owners. 


SHOULD BE GIVEN A FAIR CHANCE. 


Through Co-operation A Substantial 
Saving Will Be Made in 
Operating Expenses. 


As a result of a hearing had before 
a special committee of the New Jersey 
Legislature the unfortunate impression 
has been spread abroad that the New 
Jersey Fire Actuarial Bureau was 


F formed for the purpose of oppressing 
all purchasers of fire indemnity, and 


that the sooner the law authorizing tne 
creation of the Bureau was repealed, 
the better it could be for the citizens 
of the State. 

Nothing could be farther from the 


' truth, as those now criticising the meas- 


ure will discover if they will watch its 
operation for a reasonable time. The 
net effect of the intelligent application 


| of revised schedules upon risks in New 


Jersey, managing underwriters assert, 
will be to reduce the cost for protection 
upon all carefully built and conducted 


' properties. 


Under the rating methods employed 


prior to July 4, the date upon which the 


' Ramsey bill became a law, three dis- 
' tinct and separate advisory raters oper- 


ated in New Jersey. As a consequence 


_ many illogical tariffs and rulings were 


promulgated, the contradictory nature 
'of which greatly irritated underwriters 
' and assured, and was the cause of no 
‘little antagonism toward insurance 


7 interests. 


The New Jersey Fire Actuarial 


' Bureau is an organization composed of 


the great majority, though not all, of 


"the companies operating in the State. 


» Membership 


ee 


is wholly optional and 
part from the call sent out for the 
initial gathering no effort to gain re- 

its has been made, nor will there be, 


"That other offices will join the organi- 
S zation, however, is morally certain, the 
"expense of preparing tariff individually 


being practically prohibitive. Under 
he present arrangement the combined 


"experience of all offices belonging to 


the Bureau will be used in determining 
ure charges, the reasonableness of 

Which will thus be secured with a 

Feater degree of accuracy than would 
herwise be possible. 

Difficult as is the task of harmonizing 
ffs upon a particular class of busi- 
ess—dwellings for example—in all 
ts of the State, the Bureau has 
solutely undertaken the task, confi- 


(Continued on page 14.) 


DIRECTORY OF DEPARTMENTS 








TH E HOM 3 LIFE MEN SHOCKED 


BY STATE’S ACTION 
INSURANCE COMPANY. 


Staid Old Massachusetts Stoops to De- 


Fire, Lightning, Wiéindstorm, Automobile, 
Parcel Post, Tourists’ Baggage, Marine, 
Sprinkler Leakage, and Registered 
Mail Insurance 


ges Avoids controversies and disagreements if practicable; if not, 
pacifies or reconciles if possible; rectifies if justifiable, and 
never fights in court if preventable. 


ELBRIDGE G. SNOW, President 





COM. HARDISON ASKED TO ACT. 


State Actuary Montgomery Makes 
Weak Defense of Comparisons 
With Regular Companies. 





The disclosures contained in The 
Eastern Underwriter of last week con- 
cerning the literature used by the State 

| Actuary of Massachusetts in promoting 
the sale of savings bank life insurance. 
have attracted wide attention among 
life insurance men and both surprise 

and indignation are expressed that Mas- 
sachusetss, which has one of the oldest 
insurance departments and has always 
been a leader in the fight against any- 
thing approaching 
in life insurance, 





misrepresentation 
should itself scatter 
broadcast among the people, literature 
from which the layman is drawing er- 
roneous and deceptive conclusions 
the advantage of the State 
scheme. This literature, as set forth 
in detail in The Eastern Underwriter 
of July 31, attempted to make compari- 
sons between the savings bank plan and 
insurance with the old line companies. 
What Life Men Think of it. 

fact that misrepresentation 





to 
insurance 


Entered United States 
1866 


North British 
and Mercantile 





The 
| Practically disappeared from life insur- 
| nce literature and is frowned upon 
}€ven the small local companies, 
served to make the Massachusetts effort 
|a@ shock to life insurance men. One 
| general agent wrote an indignant let- 
Since 1866, when the North British & Mercantile entered the United | ter to Insurance Commissioner Frank 

H. Hardison, of Massachusetts, calling 
States. 1,833 Fire Insurance Companies have failed or retired his attention to the deception contained 
3 }in the literature sent out by the State 
actuary and urging that as insurance 
|commissioner he “remove this black 
mark from the Massachusetts Insur 
|ance Department's fair record.” This 
letter was sent by Edward 3ra- 
shears, general agent for the Union 
Central Life at Washington, D. C., and 
reads as follows: 
Urges Hardison to Act. 
August Ist, 
“Mr. Frank H. Hardison, 
of Insurance, 
“Insurance Department, 
“Boston, Mass 
“Dear Sir: 

“T have 
on page three 
writer, in 


has 


Insurance Co. 


Established 1809 
by 


has 








S. 





An Eastern Company desires to con- 
tract with three men who have had 


1913. 
Commissioner 


experience in handling territory and 


just be ading an article 
Eastern Under- 
regard to a circular which 
has been sent out by the Actuary 
the Massachusetts Insurance Depart- 
ment, with reference to savings insur- 
ance banks 

“If this statement, outlined, is 
true, that the Insurance Department of 
the State of Massachusetts would stand 
sponser for such a statement, the Com- 
missioner of Insurance should take 
some action. Insurance men in general 
have for years turned their minds with 
feeling akin to awe, toward the Massa- 
| chusetts Insurance, Department, feeling 


en re 
The 


or 


Salary positions to 
the right men. Territory—Illinois, 
Ohio and Indiana. Full Information 
in first letter. Address, 


Care THe EAsTERN UNDERWRITER, 
105 William Street, New York City. 


producing business. 


° 
of 


as 


Organizer, 














that there, at least, was an insurance 
department which had stood for clean 
methods in insurance and for the safe- 
guarding of the policyholders and the 
public. 

“The circular as outlined would do 
justice only to the piker in the insur- 
ance business and the agent in my otf- 
fice who would use such methods would 
find himself without a company con- 
nection in twenty-four hours. 

State’s Good Name Involved. 

“If this statement is absolutely cor- 
rect, for the sake of the good name of 
the Insurance Department of the State 
of Massachusetts, it should be promptly 
and energetically corrected. I would 
call particular attention to the quota- 
tion as follows: ‘The table on the other 
side of this card gives the comparison 
of savings banks insurance rates of an- 
nual premium policies with the largest 
mutual companies which do not reach 
the wage earner for small amounts as 
do the savings banks, but only do a 
business where the average policy is 
$2,500.00." It could easily be ascer- 
tained that almost any of the companies 
are willing to write policies as do the 
savings banks for amount of $500.00 of 
insurance. This seems to be a direct 
misstatement. The misunderstanding 
referred to as to reserves would of 
course be somewhat due to the ignor- 
ance of the public, the word reserve be- 
ing correctly used. The statement as to 
average policy, however, would war- 
rant no excuse whatever. 

“If the statement is correct, certainly 
you, as Commissioner of Insurance 
should take some action to remove this 
black mark from the Massachusetts In- 
surance Department's fair record.” 

Actuary Makes Weak Defense. 


In a letter to The Eastern Under- 
writer, State Actuary William J. Mont- 
gomery, defends the statements con- 
cerning reserve made on the card re- 


ferred to, on the ground that “the sig- 
nificance of the reserve basis is too well 
understood and too fundamental to ad- 
mit of misrepresentation.” 

It is a fact of common knowledge 
among life imsurance field men that 
many agents have no conception what- 
ever as to the meaning or significance 
of “reserve basis.” Searing in mind 
that the literature sent out by the State 
actuary is for distribution among the 
people, not of the most intelligent class, 
but among the humblest who would 
supposedly be most susceptible to the sav- 
ings bank life insurance proposition, it 
can readily be seen that the statements 
concerning reserve would be completely 
misinterpreted in favor of the savings 
bank scheme. 

State Actuary Montgomery continues 
his weak defense by saying: “The 
basis of returns in dividends to policy- 


holders in a mutual company is like- 
wise well understood.” Again life in- 
surance men challenge this statement, 
for it is equally well known that the 
public has an entirely erroneous idea 
of the meaning of “dividend” as applied 
to life insurance and so general is this 
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misconception, that the difference be-: 
tween “dividend” in life insurance usage 
and in the financial world had to be} 
laboriously explained to the framers of | 
the income tax section of the tariff bill! 
before these so-called “dividends” were} 
exempt from the tax. 

The statement that the ordinary com-| 
panies “do not seek $500 policies and 
do not care to issue such policies if| 
applied for” is equally surprising and| 
may be answered in the words of Gen-| 
eral Agent Brashears: “Almost any of 
the companies are willing to write poli-| 


cies as do the savings banks for} 
amounts of $500 of insurance.” 
Mr. Montgomery’s letter is repro-| 


duced in full below. In one paragraph 
he accuses The Eastern Underwriter of | 
misquoting the statements appearing 
on the card, making the work “small” | 
read as “smaller.” This is not so. The 
word “small” is used just as it appears | 
on the card, and then following, in 
pointing out the misconception con- 
veyed by the text, the article said: “By 
quoting the ‘average policy’ as $2,500, 
it is intended to convey the thought 
that the regular companies do not seek, 
or accept policies for smaller amounts.” 
Which is precisely the impression that 


agents have found in canvassing in 
Masachusetts. 
State Actuary Montgomery’s letter 


follows: 

SAVINGS BANK LIFE INSURANCE| 

Office of the State Actuary 

161 Devonshire Street 

Boston, August 1, 1913. 

M-H 

“To the Editor of The Eastern Under- 
writer: 
“Dear Sir: 

“In The Eastern Underwriter for July 
31 it is undertaken most unsuccessfully 
to prove misrepresentations by me, by 
quoting from a card comparing the pre- 
miums for $1,000 insurance in the 
Massachusetts Savings Banks with sev- 
enteen companies doing only an Ordin- 
ary life insurance business as distin- 
guished from Industrial. 

“It is only because I am in full and 
earnest accord with the movement 
against misrepresentation in the selling 
of life insurance that I take any notice} 
of an article aimed at me under the} 
caption ‘State Official Stoops to Decep-! 
tion’ which article, based on such state-! 


ments as ‘at least such staements are} 
frequently heard’ or 





‘it is intended to 
convey the thought,’ by no means jus-| 
tifies or supports the heading. Correct 
statements even in the companies’ lit- 
erature continue as in the past to be} 
misrepresented without authority to do/| 
so, by those so inclined. The alleged | 
misrepresentations are two: (1) that} 
by calling attention by a footnote to 
the fact that two companies besides the 
banks based their premiums on a 3% 
per cent. reserve basis, while the other | 
fifteen use a 3 per cent. reserve basis, 
it was meant that the 31% per cent. re- 
serve basis companies give 314 per cent. 
interest and the 3 per cent. reserve 
(Continued on page 4.) 


August 7, 1913. 





GREAT SOUTHERN LIFE INSURANCE COMPANY 


J. S. RICE, President 
PROGRESSIVE PROSPERITY 


1910 
1911 
1912 


1913 


Dec. 31, 1 
Dec. 31, 


Dec. 31, 


JANUARY 
$388,500 
627,400 

709,290 


1,093,900 


HOUSTON, TEXAS 


Applications Received 


FEBRUARY MARCH APRIL TOTAL 
$436,000 $495,500 $664,500 $1,984,500 
,400 655,585 1,135,150 $3.018,535 
714,521 777,800 = 1,026,300 $3,227,911 


1,050,600 1,514,650 1,800,125 $5,459.27 


COM ENCED BUSINESS NOVEMBER 1, 1909 


909 
1910 
1911 


Dec. 31, 1912 
April 30, 1913 


GROSS ASSETS (paid-for basis) 


* 1,057,016-02 5,352,260 
1,128,912.85 10,057,028 
1,306,689.41 14,859,856 


1,382,690.46 


For Agency Contracts address 


O. S. CARLTON, Vice-President, Houston, Texas 


J. T. SCOTT, Treasurer 


INSURANCE IN FORCE 


17,537,689 


5 








The State Life Insurance Company 


Not The Oldest--Not The Largest--Just The Best 


Good Territory and Remunerative Contracts for Men Who Can 


7 


INDIANAPOLIS 





TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Policyholders 





«Do Things ”’ 


Address CHARLES F. COFFIN, 2nd Vice President 


1231 State Life Building 








SOUTHWESTERN LIFE INSURANCE CoO. 


and claims have been promptly paid. 


Extracts from Report of Examination of 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 


“The treatment of policy-holders has been fair and equitable 


Evidences are not lacking 


that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 

















ERNEST E. CLARK, President 


Low Rate of Mortality 


Admitted Assets Over - - a 


| BANKE 











DES MOINES, IOWA 


ORGANIZED 1879 


Exceptional record during thirty-three years for 


Economy of Management © Prompt Payment of Claims 


$19,500,000.00 














RS LIFE COMPANY 
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Are 


This 
Is 
Why 





Union 
Central 


Dividends 


Highest! 





Interest— 


for 32 
Expense— ri. 





administrati 
r the mo 
degree of efficiency unsurpassed by any company in America. 


“It pays to work for the Union Central” 


For open territory address Jesse R. Clark, 
Pres., or Allan Waters, Supt of Agents. 


Che Union Central Life Insurance Co. 


OF CINCINNATI 
** Net Premium Rate Lowest of Ail’’ 


has averaged only 60.34‘ 


80% of Union Central investments are first mortgages on improved 
farm lands—admitted the safest and most profitable investments 
that can be made. The average gross rate of interest earned by the 
Union Central (average for 10 years) is 6.499%¢—the average rate 
earned by 28 leading companies is only 4.74%. 
. 

Mortality—. actual mortality experienced by the Union Central for ten years 
, of the expected mortality; the average 
leading companies is 75.11%. 


m of the Union Central always has been conducted 
t progressive and economical lines and has reached a 
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ASSESSMENT CONCERN SHORT 


AM. TEMPERANCE LIFE’S CRISIS. 








Examination by New York Insurance 
Department Shows Impairment— 
Rates Still Inadequate. 





An examination of the American 
Temperance Life, an assessment con- 
cern, by the New York Insurance De- 
partment, shows that the Company has 
not sufficent funds to provide for its 
outstanding obligations under its poli- 
cies. 


The exact deficiency that was) 





found by the examiners for the Insur-| 
ance Department amounts to $33,960. | 


The 
liabilities of $134,333 and surplus of 
$46,469. The deficiency is revealed by 
taking into account the liablities on 
the limited payment policies for which 
only surplus funds are available. This 
liability is computed by the examiner 
at $79,529 leaving the deficiency as 
above. 

The report points out also that the 
regular gross rates charged, according 
to the report, are about equal to those 
computed on the American experience 
table of mortality with a loading of 15 
per cent. and assuming that the in- 
vestments will pay 4 per cent. a year. 
“This would undoubtedly be ample to 
carry outstanding contracts to maturity, 
with a fair mortality experience,” says 
the report, “were it not for the fact 
that the law allows a life assessment 
association to expend for general ex- 
penses a sum not to exceed 35 per cent. 
of its total premium income. Under 
the authority of this law, this associa- 
tion’s general expenses have been 
nearly equal the maximum per- 
centage. 

“In such circumstances,” the report 
continues, “it is obvious that it is only 
a question of time when the rates will 
have to be again increased. Moreover, 
there is every indication that the rate 
of mortality is considerably higher than 
that expected on the American experi- 
ence table of mortality, due to the 
fact that the association’s membership 
is largely composed of reinsured mem- 
bers of defunct or weak organizations, 
and also the probability that many 
members who were of sound health have 


to 


dropped their certificates, leaving a 
selection of risks so adverse that a 
heavy mortality must naturally be 
expected.” 


In explaining the computing of the 
liability on the policies the report ex- 
plains that, about the beginning of 1897 
the association began issuing in addi- 
tion to its ordinary life contract, a so- 
called “completed payment” policy. It 
provides for a limited period and, after 
the policy has been in force five years, 
the insured has the right to three 
options. He can either procure ex- 
tended insurance, paid-up insurance or 
he can withdraw his “advance insur- 
ance fund” and the interest accretions 
thereon. The report says that the law 
does not contemplate that an assess- 


concern has assets of $180,802, 





connection. 





Home Office Superintendent of Agents 


A field man who has been successful in building up a 
substantial, productive Agency Force without sacri- 
ficing the Surplus Funds of the Company, is, for 
satisfactory reasons, desirous of making a change. 
No criticism has been made of work in present 


Address “ Superintendent ”’ 


Care of THE EASTERN UNDERWRITER, 105 William St., New York. 








ment association shall issue limited 
payment contracts and the examiner, 
John E. Diefendorf, says that in his 
opinion “such contracts were wholly 
misleading and calculated to deceive 
the public.” 

The officers met this objection by 
showing a clause in the policy to the 
effect that the association operates on 
the safety premium plan under the New 
York law and that should a deficiency 
occur in the mortuary or advance de- 
posit funds when claims are due, the 
insured must make good by paying his 
pro rata assessment on due notice. 

At the direction of the insurance 
department the contract was changed 
materially in 1907 by a more explicit 
statement regarding the liability of the 
insured for deficits in the mortuary 
funds. The table of values to which 
the insured would be entitled were pre- 
sented in the form of estimates only. 
The amended policy has been issued 
ever since. 

The term estimate, however, in the 
opinion of Mr. Diefendorf, does not re- 
lease the association from liability to 
return to members the value of the 
“advance insurance fund.” This fund, 
he says is clearly the differece between 
ihe amount paid in by holders of such 
policies over the amounts they would 
have paid in had they taken the ordi- 
nary form of contract issued by the as- 
sociation. Added to this difference 
must be interest carnings and probably 
the gain due to certain lapses. The 
aggregate amount of this liability is 
placed at $79,528.87. 

The management of the company 
said they had never considered this 
class of policy in the light of a distinct 
liability. The item was eliminated as 
a charge in the liability items of the 
report, with the understanding that the 
management will provide a fund to be 
maintained for the protection of policy- 
holders and set forth in the annual 
statements of the association as a 
distinct liability. 





Northern State Life Sold. 

A syndicate has secured control of 

the Northern States Life of Hammond, 

Ind., the new owners having elected F. 

C. Worth of St. Louis president. T. 

F. Ruhland continues as secretary and 
general manager. 





CORPORATION INSURANCE, 





Validity Upheld By Courts—Manage- 
ment Interwoven With Success 
Forming Insurable Interest. 





In sustaining the validity of corpora- 
tion or business insurance, a New 
Hampshire court said:— 

“It is hardly necessary to say that 
the success of a corporate enterprise 
may be so interwoven with the per- 
sonality of its manager that its stock is 
taken and money is loaned to carry it 
on, as much in reliance upon that per- 
sonality as upon the intrinsic merit 
of the enterprise, and no good reason 
appears why a stockholder or creditor, 
the value of whose investment may 
be reasonably said to depend upon the 
life or health of the man at the helm, 
should not have an insurable interest 
in his life the same as one who in- 
vests money in a partnership, relying 
upon the skill or experience of his co- 
partner, has an insurable interest in 
the life of the latter; or one who equips 
a mining expedition has an insurable 
interest in the life of him to whom its 
management is committed. The credi- 
tor or stockholder under such circum- 
stances would seem to have ‘reason- 
able expectation of pecuniary benefit 
or profit from the continuance of an- 
other’s life’ which is held sufficient to 
constitute an insurable interest.” 





TO SELL CAMDEN COMPANY. 





Creditors of Columbus Securities To 
Meet on the 14th to Consider Offer 
For Standard Life. 





Eli H. Chandler, referee in bank- 
ruptey in the case of the Columbus 
Securities Co. announces that he has 
received an offer of $5 per share (par 
value $8.33) for not less than 9,000 
shares of the capital stock of the Stand- 
ard Life of Camden, owned by the 
Columbus Securities Co., and a meeting 
of the creditors has been called for 
August 14, at which time action will 
be taken as to whether the offer shall 
be accepted. 

As an earnest of good faith, $3,000 
has been deposited in connection with 
the offer. 


RECORD OF TERMINATIONS 


SURRENDERS 





EXCEED DEATHS. 





Compilation of New England Mutual 
Gives Interesting Facts—Average 
Duration Figures. 





Statistics published by the old New 
England Mutual Life show some highly 
interesting results in the way of “aver- 
age duration” both as regards policies 
matured by death and surrendered for 
cash. 

During the five-year period 1908-12 
the average annual payments on ac- 
count of death claims was $2,476,716, 
whereas the average amount paid an- 
nually for surrenders was $2,543,242. 
In other words more insurance was 
terminated by surrenders than by death. 

The average of those who died dur- 
ing the five-year period was 56.8 years, 
and the average duration of the poli- 
cies under which death claims were 
paid, 18.6 years. The average duration 
of policies surrendered was 10.1 years, 
as will be noted by the tables shown 
herewith: 


Record of Death Claims Paid. 


Amount 


semen” Average Aver. 
Year ‘aun D'th Yrs. 
1912 $3,082,361 18.3 67.1 
1911 2,502,680 18.9 58.0 
1910 2,288,267 17.6 55.8 
1909 2,165,166 18.5 56.2 
1908 2,345,106 19.9 57.0 
Average .. 2,476,716 18.6 656.8 


Record of Surrendered Insurance. 


Average 
Sear “inonrenee’ | gunimagace Durgiea 
1913 $254,249,583 
1912 232,817,732 $2,446,854 10.1 
1911 213,730,176 2.322211 10.4 
1910 197,492,772 2,431,639 10.3 
1909 184,913,858 2.663.168 98 
1908 178,872,320 2852345 9.7 
Average 201,565,372 2.543.242 19. 





MANHATTAN LIFE HITS RECORD. 





Not for Many Years has Company 
Equalled Production in Honor of 
Vice-President Roche. 





; New business of the Manhattan Life 
for July, which was in honor of Vice- 


President John Roche, was so large 
that the Company has to go back to 
1906 to find a July of equal volume. 


The production was 140 per cent. ahead 
of that of July of last year. 

Death losses reported for the first 
seven months of the year are 83 per 
cent. of the amount reported for the 
corresponding period of last year. 

For August the agency force has 
been divided into two camps, one the 
“Old Guard,” led by Colonel Green of 
Texas, and the “Comers,” captained by 
George Loesch of New York. The con- 
test promises to be a pretty one, as the 
“Old Guard” has slammed down the 
gauntlet with some emphasis. 
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Time Saved is Money Made 


Everybody knows The Prudential, and its 
Agents do not have to “Introduce” their 


Company. They talk policies. 


We Want More Agents. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 
Home Office, NEWARK, N. J. 
Incorporated as a Stock Company by the State of New Jersey 


FORREST F. DRYDEN, President 


Write. 

















SHOCKED BY STATE'S ACTION 


COM. HARDISON ASKED TO ACT. 








State Actuary Montgomery Makes Weak 
Defense of Comparisons With 
Regular Companies. 





(Continued from page 2.) 


basis companies give 3 per cent. inter- 
est; and (2) that “by quoting the ‘av- 
erage policy’ as $2,500 it is intended 
to convey the thought that the regular 
companies do not seek, or accept poli- 
cies for smaller amounts.’ 

Simple, Isn’t It? Read This! 

“(1) Of the seventeen companies in 
the comparison, the Provident Life and 
Trust and the Union Central, in addi- 
tion to the savings banks, base their 
premiums, and consequently their re- 
serves, on a 314 per cent. basis; that 
is, it is assumed that the premiums 
will be invested by the company and 
earn at least 314 per cent. interest; all 
other companies of the comparison as- 
sume that at least 3 per cent. will be 
earned on the invested premiums. Re- 
serves. based on 31% per cent. earnings 
are lower than reserves based on 3 
per cent. earnings, because the net pre- 
mium, which is made up of the mathe- 
matical current cost of insurance and 
the reserve, is lower for the 3% per 
cent. basis than for the 3 per cent. 
basis. The comparison is concerned 
with premiums charged the insured 
and a 314 per cent. based premium may 
be low and at the same time make prac- 
tically the same provision for expenses, 
as follows:— 

Age 30—Whole Life Insurance—$1,000. 


(1) (2) (3)* 
“New York 
Life Ameri- 
can Experi- 

eee 3% $18.28 6.10 $24.38 
“Union Cen- 
tral, Ameri- 
can Experi- 

ence ......8%% 17.19 6.16 23.35 

*(1.) Net premium. 


(2.) Loading for expenses and contin- 
gencies. 

(3.) Premium 
(1)+(2). 

“Theoretically, the reserve basis is of 
no consequence to the insured, how- 
ever it may be with the company, be- 
cause the lower net premium on a 3% 
per cent. basis is balanced by the lower 
reserve on the 314 per cent. as com- 
pared with the net premium and re- 
serve on a 3 per cent. basis. The sig: 
nificance of the reserve basis is 
too well understood and too funda- 
mental to admit of misrepresentation, 
even by the actuary, and it is in justice 
to the companies operating on a 3 per 
cent. basis that attention is called to 
the distinction between a 314 per cent. 
reserve basis and a 3 per cent. reserve 


charged the insured. 


basis. There is nothing, either in the 
statement of reserve basis or in its 
implications, that could possibly be 


construed as intending ‘to convey the 
thought’ that the banks (and the Union 
Central and Provident Life and Trust) 
give back to policyholders 314 per cent. 
interest and the other fifteen companies 
give back 3 per cent. interest. 

“Dividends Likewise Understood!” 

“The basis of returns in dividends 
to policyholders in a mutual company 
is likewise well understood, being 
based principally upon: 

“(a) Interest actually earned on the 
accumulated reserve in excess of that 
assumed to be earned; 

“(b) Excess of provisions for 
penses over the actual expenses; 

“(c) Excess of the expected payments 
on account of death claims over the 
actual death claims paid 


ex- 


“Incidentally, the dividends much 
exceed 3 per cent or 3214 per cent. of 


the premiums, a fact which the army 
of willing and waiting agents find no 
difficulty in proving. 


“(2) With regard to the statement 


that ‘by quoting the average policy as 
$2,500 it was intended to convey the 
thought that the regular companies do 


amounts’: the writer of the article has 
committeed the unpardonable sin of 
misquoting, by changing my word 
‘smalP¥ to the word ‘smaller’ to com- 
pare with the average. 

Companies DO Issue $500 Policies. 

“Each savings insurance bank issues 
policies of Industrial insurance in 
amounts less than $500, and policies of 
Intermediate insurance for $500 only, 
being limited by statute to the issuance 
of $500 in one bank on one life; one 
person may take policies in more than 
one bank, and thus we have the com- 
parison. The small policies of my 
statement, not issued by the seventeen 
Ordinary insurance companies com- 
pared, are the Industrial policies for 
less than $500. Further, it is well 
known that these companies do not 
seek $500 policies and do not care to 
issue such policies if applied for. The 
unit of Ordinary insurance issued is 
$1,000. The comparison card in ques- 
tion is headed ‘$1,000 Insurance—Age 
39’ and all rates quoted are per $1,099 
insurance. This would seem to ‘con- 
vey the thought’ that these companies 
issued $1,000 policies, in addition to 
the fact that it is a fundamental con- 
ception of the doctrine of averages that 
an average figure is always greater 
than the lowest figures of the series 
from which the average is obtained. 
These companies like to issue $1,000, 
$5,000, $10,000, $15,000 or $20,000 poli- 
cies, small amounts like $500 policies 
being considered chicken feed. 

“Since this second alleged misrepre- 
sentation is not based upon ‘it is re- 
ported’ as is the first, it would seem 
that the writer of the allegations 
groped blindly for a conjecture to sup- 
port a dying rumor, and thus may be 
pardoned for the false conceptions hit 
upon in the darkness of prejudice. 

The Psychology of It. 

“Thoughts are psychological phenom- 
ena, and when the thoughts of another 
are diagnosed as to what the motives 
are, it were well for critics to recog- 
nize that such a task is beset with seri- 
ous difficulties; because psychology as 
a science is not comparable with mathe- 
matics, a fact which the present singu- 
larly unsuccessful analysis of a critic 
abundantly demonstrates. 

“Very truly yours, 
(Signed) 
“WILLIAM J. MONTGOMERY, 
“State Actuary.” 


EQUITABLE OF IOWA MEETING. 





Company to Hold Agents Convention 
August 27-29—High Stand for 
Agents Qualifications. 





The Equitable Life of Iowa will hold 
its agency convention this yenr at the 
Sherman House, Chicago, August 27 to 
29. The sessions will be devoted to 
the discussion of agency problems and 
a great deal of important work is ex- 
pected to be accomplished. A very in- 
teresting and instructive program has 
been arranged which includes address- 
by President J. C. Cummins and 
other officers of the company. 

Pres. Cummins has suggested the 
adoption of a resolution embodying the 
following: 

“When we are looking for an agent 
in a community in which we are not 
thoroughly acquainted and_ therefore 
need local information, we will always 
state to the person of whom we are in- 
quiring, the qualifications we require in 
our appointee and put our inquiry in 
the form of asking whether he can 
name one or more persons with those 
qualifications. We will proceed in this 
manner because if we, without pre- 
viously stating the necessary qualifica- 
tions, simply ask our informant to 
suggest someone for an agent, the 
thought back of his reply will usually 
be to name one who he thinks will 
accept the appointment. He will prob- 
ably not think at all of the success, 
without which the appointment becomes 
a loss and an expense.” 


es 
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Exempt From Taxation—Not “Personal 
Property” So Long As Policy 
Is In Force. 





In reporting the question of taxing 
cash surrender values, which was raised 
by the Tax Commission of Minnesota 
and referred to the Attorney-General, 
his opinion is that the cash surrender 
value of a life insurance policy is not 
taxable as personal property in the 
hands of the policyholder so long as 
the policy is in force.’ The Attorney- 
General defines a credit, for purposes 
of taxation, as: “Every claim and de- 
mand for money or other valuable 
thing, and every annuity or sum of 
money receivable at stated periods, due 
or to become due,” etc., and concludes 
as follows: 

“The cash surrender value is equiva- 
lent to salvage when the contract of 
insurance ig abandoned. In order to 
obtain this salvage, the insured must 
part with his policy of insurance and 
consent to a cancellation of all of the 
rights of the beneficiary and surrender 
the status of being insured. 
well be said that it is the giving up of 
these rights which constitutes the con- 
sideration for the payment by the com- 
pany of the cash surrender value. At 
any rate, these are valuable rights 
which must be given up before there 
is any surrender value in existence 
which could be taxed ag a credit. 

“While the policy continues in force, 
the holder has a right to elect between 
two inconsistent benefits of the con- 
tract, namely: First, to continue his 
insurance contract, preserving the 
rights of himself and his beneficiary; 
second, to abandon all such rights, 
changing his status of an insured per- 





son to that of a creditor, and claim 
his salvage.”"—Penn Mutual Agency 
Bulletin. 

The Lincoln National Life is pre- 


paring to enter Illinois. 





It may | 











North American 


Life Insurance Co. 
General Agents and District Man- 


agers now considered for choice Terri- 
tory in Pennsylvania and other States, 
TOP NOTCH Ist year and Renewal 
Commissions. We have the Policies 
that DO SELL. 


We Are The Agent’s Company 


ALL AGENCY CONTRACTS 
: Direct With Home Office 


G. M. NETTLESHIP, 
Manager of Agencies, 
1333-7 Real Estate Trust Bldg., 

Philadelphia, Pa. 

















Join the 
Money Makers 





JAS. A. STEPHENSON 


PRESIDENT 
DALLAS, TEXAS 

















You Wish To Be Paid Well 


for your efforts. Producers receive 
liberal compensation under the 





Direct Agency Contract 
OF THE MANHATTAN LIFE 





A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 








THE 
MICHIGAN 
STATE LIFE 


DETROIT 


Insurance in force 
over 


$9,000,000.00 


Offers unexcelled Policies and 
splendid commission contracts 
direct with the Company to agents in 


OHIO--- MICHIGAN---INDIANA 











CALL ON COMPTON 





By the 


rE 


CALL ON COMPTON 





The Service Route to Success 


Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 





INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
220 BROADWAY 
PHONE 6030-6031 CORTLAND 








NOLGUNOD NO TIVO) 








CALL ON COMPTON 
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RATES FOR MONTHLY Y PREMIUM 


COST OF EQUITABLE’S NEW LINE. 


Monthly Premium Plan Extended to 
all Standard Policy Forms 
Except Term Business. 





The new monthly premium plan 
unched by the Equitable Life is to be 
extended to include all forms of poli- 
cies except term. The policies contain 
sh surrender, loan, extended and 
id up values and they are participat- 
ing. The schedule shows the following 
rates: 
Premiums 
irdinary 


Per $1,000 Of Insurance. 
and Limited Payment Life. 
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(nder our method of collecting 
nthly premiums the difficulties of ac- 
counting have been reduced to a mini- 
Lum by ‘the introduction of what is 
e:lled “the negative system of account- 
ing.” Wherever certain reasonable 
conditions can be complied with, the 
Society will be prepared to make an 
ingement under which the agent 
| be authorized to collect the premi- 


after organizing the policyholders 
o local collection units, each unit in 


\ 
1 
l 
clLarge of a collecting agent. This will 


open up the way for the Society’s repre- 
sentatives to keep in close personal 
tcuch with his policyholder and to sus- 
tein such friendly relations with him 
that as his condition improves and his 
need and desire for increased protec- 
tion grow additional business can be se- 
cured for the society, much of which 
will undoubtedly be on the regular 
plans. 

All agents who are authorized to 
solicit insurance for the society may 
write applications for the monthly pre- 
mium plan. But this branch of the 
business must be transacted in accord- 
ance with the rules and on the forms 
provided for monthly premiums insur- 


ance. Hence, every representative 
who is prepared to engage in this 
branch of the work should apply at 


ouce for a contract to write this busi- 
ness, and for necessary forms and full 
instructions and explanations. Every 
application for a contract authorizing 
the agent to transact business on the 
menthiy premium plan must be approv- 
ea by the general agent or agency 
manager before the contract will be 
issued from the home office. 

In addition to the present representa- 
tives of the society, and new agents 
appointed to transact business on the 
regular basis who will also enter the 
monthly premium field, it is quite pos- 
sible that you may find in your juris- 
ciction men of character and reputation 


who have gained experience in solicit- 
ing insurance for assessment or co-op- 
erative societies, who have given up 


that work, 
incomes by 
insurance. 


but who could build up good 
soliciting monthly premium 


SOUTHERN STATES LIFE. 
Anniversary Club Meeting August 22-23 
—July A Banner Month With- 
out Any Pressure. 


Anni- 
States 
Hotel 


the 
Southern 
held at the 


The annual convention of 
versary Club of the 


Life of Atlanta will be 


Ansley, Atlanta, Friday and Saturday, 
August 22 and 23. The sessions will, 
as usual, be brought to a close with a 
banquet. 

The club year closed on June 30, the 
following being a list of those who 
qualified: President J. C. Walden, of 
Aiabama; vice-president at large J. K. 
Williams, South Carolina; State vice- 
presidents: Georgia, Thomas Peters; 
Alabama, H. C. Smith; Florida, B. B. 
Murray; South Carolina, G. J. Me- 
Dowell. Members qualifying in addi- 
tion to the above: Joe W. Vinson, 
H. N. McAfee, J. R. Monroe, L. E. 
Biack, Jr., J. T. Weens, Chas. S. Gurr 
H. Willis Hogg, all of Georgia, anc 
Fred Hines, South Carolina. 

The Anniversary Club of the South- 


ern States Life is composed of the mem- 


bers, who during the club year write 
ard pay for $100,000 or more of busi- 
ness. The officers chosen are as follows: 


The agent producing the largest amount, 
president; next largest amount, vice- 
president;,and the State vice-presidents, 
agent producing largest amounts in the 
respective States, other than president 
and vice-president. 
During the month of 
ern States Life 


July the South- 
secured applications for 


business aggregating $909,532, 81 agents 
qualifying as producers. This was the 


largest business received by the com- 
pany during any one month since or- 
ganization, a mcst gratifving feature to 


the management being the fact that it, 
was accomplished without offers of 
bonuses or prizes, or other stimulating 
efforts. 
Illinois Life Convention. 
A big delegation is expected to be 
present at the annual meeting of the 


Illinois Life’s $10,000 Club which will 
be held in New York August 28 to 39. 


Most of the members of the club will 
start from Chicago 
at Niagara Falls. 


August 26 stopping 











Report Commends Company. 


An examination of the Lincoln Na- 
tional Life by insurance departments of 
Indiana, Ohio and Michigan shows the 
Company to be in excellent condition. 
The examiners commended the ad-| 
ministration in several particulars and 
found everything to their satisfaction. 
The Company’s cost of new business 
was found to be but 64.6 per cent. and 
the home office building was appraised 
by the examiners at more than it was 
carried for on the Company’s books. 
The Lincoln National Life’s business 
for the past six months has shown an 
increase of more than 60 per cent. 


The Equitable Life 
of lowa | 


offers, as helps to selling its policies 
(which are liberal and up to date) 
Moderate Premiums, Highest Interest 
Earnings and Low Mortality 
Experience, resulting in 
LOWEST NET COST 


See Official reports or other publications 





GREATEST 


ILLINOIS 


| COMPANY 





A history of conservative and Econom- 
ical Management for more than Forty 
Years: Deposit of full reserve to secure 
Policies, ete. 

These are effective helps with intelli- 
gent prospects. } 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


Separate Territories to Agents 


LONG CONTRACTS - FAIR TERMS 














We Have Found the Ideal 


YOU SHOULD SEE A SAMPLE 





Our 20 Pay Life Special Cash Payment Policy 


Just at this time there are several 


good openings in Pennsylvania 


Write For Direct Agency Agreement 


Security Life Insurance Company 
of America 
President 


W. 0. JOHNSON, The Rookery, Chicago 














PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, 

Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
Statement as of January Ist. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 

















The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


| 
| 
| 
| Business Received first five months 





- $5,896,432 
és 6s for Month of May - - $1,411,664 
consi Sem for the —— and borer a0 
| 
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KANSAS CITY LIFE MEN MEET 


MANY NOTABLES AT CONVENTION. 








Strong Endorsement of Company’s Ad- 
ministration by Speakers—Splendid 
Growth in Past Year. 





The meeting of the $100,000 Club of 
the Kansas City Life in Kansas City 
lust week, was a notable affair. Gov- 
ernor E. W. Major. of Missouri, Gover- 
nor Lee Cruce of Oklahoma, and Gover- 
nor Geo. H. Hodges of Kansas were 
present and delivered addresses strong- 
ly eulogizing the present administra- 
tion of the company. The occasion of 
this somewhat unusual gathering of 
chief executives of States was to cele 
brate the company having passed the 
fifty-million dollar mark—its outstand- 


ing insurance at the close of business 
June 30 having been in excess of that 
figure. 


There was a reception at the beauti- 
ful home office of the Company Tues- 
day evening preceding the opening of 
the convention. Members of the $100,- 
000 Club from 16 western States were 
present, many of them bringing their 
wives, to meet the members of the 
Board of Directors of the Company. 
The business sessions of the meeting 
were held in the Doric Room of the 
Baltimore Hotel. President Orville 
Thorp of the Club presided and address- 
2s of welcome were made by Henry L. 
Jost, mayor of Kansas City; Geo. O. 
Lock, President Life Underwriters’ 
Association: P. W. Goebel, President 
Clearing House Association; and Jno. 
H. Wiles, resident Commercial Club; 
after which President Thorp delivered 
his annual address, in which he strong- 
ly emphasized the great importance of 
organization among life underwriters, 
and the good results which would fol- 


lew from eliminating unfair competi- 
tion between companies as well as 
agents. 


Reynolds submitted a sta- 
showing the 


President 
tistical report, 
the Company in its different depart- 
ments since the convention met in 
Denver last year. It showed the great- 
est increase in outstanding insurance, 
admitted assets and net surplus of 
any 12 month period of the entire his- 
tcry of the Company. 

On Thursday morning preceding the 
joint session of the club with the mem- 
bers of the Board of Directors, Vice- 
President Fleming delivered a short 
address on the “Relation of the $100,- 


000 Club to the Company” during 
hich he congratulated the club on the 
splendid results of its work and pre- 
dicted its greater achievement in the 
future. He suggested that the Kansas 
City Life Club, 150 strong, hold its 
business convention at the Panama- 
Pacific Exposition in San Francisco in 
1915, and same evoked a genuine burst 
ef enthusiasm among the club mem- 
bers. E. F. Swinney, President First 


National Bank; Director Wood Arnold, 
Fernando P. Neal, Chairman Southwest. 
National Bank of Commerce, R. A. 
Long of the Long-Bell Lumber Co., and 
D. F. Connelly, President Exchange 
National Bank, Tulsa, Oklahoma, the 
largest bank in Oklahoma, made short 


addresses in which they strongly en- 
dorsed the management of the Kansas 
City Life 


The joint discussion was participated 


in by D. J. Cravens, J. A. Cravens, M. 
M. Deming, Chas. W. Fisher, Geo. W. 
Pardee, Eugene Arnett, O. J. Durand, 


B. F. Ridge, 
J, E. Williams, 


J. T. Allen, W. G. Huuter, 
J. F. Barr, C. H. Luling, 
D. N. Hynds, S. C. Gardner, J. R. 
Harris, Mrs. M. T. Rodgers, M. T. Grif- 
fin, Walter Cluff, I. A. Smoot, J. A. 
Root, F. P. Canfield, H. T. Hills. At 
the final session of the club, President 
Thorp introduced his successor, Chas. 
P. Carroll of Missouri, who wrote 256 
applications, amounting to $512,000 of 
insurance, during the past year, thus 
winning the presidency. Walter Cluff of 
Utah, was introduced as vice-president, 


growth of, 


having written the next largest volume 
of business. Salt Lake City, Utah, 
was selected as the place for holding 
the next convention. The mark set for 
next year’s production of new business 
was a minimum of $25,000,000. The 
new president, Mr. Carroll, declared 
that $30,000,000 would be a more ac 
curate prediction. 

The delegates present from the dif- 
ferent States reported generally pros- 
perous conditions in every section of 
the West. The drouth appears to have 
only affected certain spots, and with 
the prevailing high prices for farm 
products, it was said by all, that the 
value of the 1913 crop would greatly 
exceed those of former years. 





AMERICAN LIFE CONVENTION. 





Program of Legal Section Arranged for 
First Day’s Meeting—Topics 
for Discussion. 





The Legal Section of the American 
Life Convention will meet at St. Paul 
preceding the main convention August 
19-22, and the program for this section 
has been arranged by Chairman 
William E. Hutton, general counsel of 
the Capitol Life of Denver and Secre- 
tary H. H. Orr, general counsel of the 
Western Reserve Life of Muncie, Ind. 
This section will meet August 19, the 
program being as follows: 

Morning—10:30 o’clock. 

Paper—“Fraud and Misrepresenta- 
tion’—Emmet C. May, General Counsel 
Peoria Life, Peoria, Illinois. 

Discussion of Mr. May’s Paper. 

12:30 p. m.—Luncheon. 

Afternoon—2 o’clock. 

Paper—‘“Review of the Legislation of 
the Year’—T. W. Blackburn, Secretary 
and Counsel American Life Convention. 

General Discussion. 

“Report of Special Committee on At- 
torneys’’—Messrs. C. A. Atkinson, vice- 
president and general counsel, Federal 
Life; Lewis A. Stebbins, National Life; 
Iienry W. Price, Illinois Life. 

Election of officers and general busi- 
ness. 

Evening program to be determined by 
legal section. 


WICHITA DELEGATES APPOINTED 





To National Association Meeting—Reso- 
lution Favors San Francisco 
For 1915. 





At a meeting of the Wichita (Kan.) 
Association of Life Underwriters held 
August 2, the following delegates were 
elected to represent the association at 
the National Convention to be held at 
Atlantic City September 16, 
H. W. Allen, P. M. Anderson, E. 
Knox, J. R. Engle and E. B. 
Alternates: J. N. Hanes, J. M. 
J. A. Holmes, S. M. Young and G. 
Myers. 

A resolution was adopted recommend- 
ing that the National Association meet 
in 1915 at San Francisco at the time 
of the International Exposition. 


M. 


Knapp, 
E. 





Ek. P. MELSON 
President 


MISSOURI 
STATE LIFE 


Salable 
Policies 


Participating and Non-Participating 


JOHN G. HOYT 
Vice-President 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








17 and 18: | 


Jewett. | 





DISABILITY BENEFITS GROW 


BENEFICARIES 





UNDER’ FORTY. 





Travelers Has Assumed Premiums of 
37 Policies in Few 
Years. 


Official announcement by The Travel- 
ers is to the effect that it has already 
assumed the premiums of 37 life insur- 
ance policies, as a result of the Dis- 


ability Clause which is made a part of 
the policy upon payment of a small 
sum. Of this number, 70 per cent. of 
the beneficiaries were under 40 years 
of age at the time of disablement, in- 
dicating that a person is not immune 
as regards disability until the period of 
old age. 

Of the number of policies under 
which premiums have been assumed by 
The Travelers, twenty-two are still in 
force. 

Commended in Switzerland. 

The Swiss Government states that 
“the Disability clause is a supplement 
to life insurance the value whereof is 
evident” and commends it as follows: 

Pine combination of insurance against disa- 

ity and life insurance is a matter of recent 

troducti on in our country and has not as yet 
taken the place to which it is entitled by the 
dvantages it presents. 

This combination guarantees in the event of 
the disability of the insured the discontinu- 
ance e . payment of premiums, sometimes also 
not ly the discontinuance of payment of pre- 
mi ms but at the same time the payment of .. 





‘ annuity equal to a fraction 5 
ent. or 10 per cent. of the amount insured. me 
insur red who by accident or illness becomes in- 
capa le of working, and who often would be 
= to provi ide for his insurance, is hence- 
d his insur- 

s has, in addition 
provi ided | for the payment in = a 
isat then not only has 
y but he also re- 
amount insured 
Thanks to this combina- 






















n 
n oahaual ted. 
not obliged to surrender the policy 
take a any uced paid-up insurance. 
over, is co-insurance for the case of 
ty can be effected by means of a very 
ht increase in the ordinary premium, espe- 
when it guarantees only the waiver of 
ums, and this slight increase in the pre- 
m should not be an obstacle for anybody. 
» Federal laws relating to the supervision 
anies —e the. insurance contract 
















‘ lity insurance in combination 
insurance properly so-called. 
jut no matter what be the form of this co- 
rance it is a ogee to life insurance, 
2 "supplement the value whereof is evident. 
¥ ination constitutes a progress which 
noted and appreciated. 





us ¢ 


should 7 





HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


—The Fifty-third Annual Statement 
of the Home Life Insurance Company, 
of which Geo. E, Ide is President, shows 
that most satisfactory progress has 
been made during the past year; that 
the gain in insurance in force is over 
five and one-half millions, the amount 
in force being now nearly $111,000,000. 
After providing for the various funds 
for the protection of the policy obliga- 
tions, there remains upon a most copn- 
servative basis of valuation a surplus 
of nearly two millions, over and above 
the fund of two and one-half millions 
which is set apart for deferred divi- 
dends, an item ordinarily included in 
the surplus account. The payments to 
policyholders during the year amounted 
to nearly three millions, including over 
half a million dollars in dividends to 
policyholders. 
“The Com’cl & Fin’cl Chron.”’ 1-25-13, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 

















UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W. S..WELD, Superintendent of Agencies 


state experi- 


W. D. WYMAN, President 





























YOUR CARD 


as a representative.of the ‘ 


pany in America’”’ 


Impregnable Strength 





“Oldest Life Insurance Com- 
will prove your best introduction 


- The Mutual Life Insurance Company 
| of New York 


Incomparable Dividends 
Maximum Benefits 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N. Y. 





Minimum Net Cost 
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TERM INSURANCE POLICY 


USED AS A_ BUSINESS-GETTER. 








Field Man Tells of Way “Despised” 
Contract Was of Valuable 
Service To Him. 





Few care to say a good word for the 
“under dog”; give anything a bad name 
and every man has a kick or a “grouch” 
for it. Such to-day seems to be the un- 
enviable case of the Term policy—a 
thing with few friends, a target for 
every man’s fling; but with a character 
perhaps much better than its reputa- 
tion. Let me tell you a short story to 
show how one small Term policy, juli- 
ciously handled, served to get a timid 
man well insured, says J. M. Justice, 
in the Penn Mutual Agency Bulletin. 

Ten years ago the man was @p- 
proached by the agent, who talked “O. 
L. R. E.” until the man wanted some 
but fear for the future caused delay 
and compelled the agent to compromise 
on a $2,500 ten-year Term policy. He 
delivered the policy, understated the 
probable dividend and left. 

Balked at Examination. 

Two and one-half years later the 
agent returned, showed the superiority 
of the “O. L. R. E.,” explained the small 
necessary increase in the premium, 
noted the applied value of the Term 
contract, and, in short, prevailed upon 
the insured to make the change. In- 
stead, however, of presenting the 
“transfer,” the agent had a new appli- 
cation signed and informed the insured 
that the doctor would call to examine 
him. The applicant remarked: “I un- 
derstood you to tell me that I need not 
be reexamined.” Agent said: “Quite 
true, but I am offering you the privi- 
ledge; the Company will stand for the 
doctor’s fee, you will learn your physi- 
cal condition and, in the event of an 
improbable rejection, you still can get 
your policy upon signing a transfer of 
the Term contract.” All this sounded 
“O. K.”; the examination was made 
and the new policy issued. With the 
new form in the hands of the insured, 
it was a simple matter to show him the 
inadvisibility of sacrificing his $2,500 
Term protection (paid-up for six 
months) for the small advantage of its 
paltry cash value; he was easily per- 
suaded to pay the full premium for the 
new policy, retaining also the old one. 
He paid his premiums promptly as they 
fell due and about three years after 
the first change the agent suggested 
the wisdom of converting the Term 
policy to a more substantial form. The 
insured agreed, another examination 
was made and, in short, the same play 
repeated without any great difficulty. 

Worked While He Slept. 

To shorten the story we jump an- 
other three years. Again the agent 
dropped in and hinted at the advis- 
ability of changing the Term policy into 
a higher form. This time the prospect 
exploded—he fairly howled: “What the 
h— kind of a policy is that, anyway? 
I've already changed it twice and it’s 
still doing business,” etc. The agent 
replied: “That’s my ‘Cascaret’ contract 
—it works while I sleep.” “It'll work 
no longer,” barked the insured. “I'll 
take the new policy, but only when 
you take away the old one and bring 
me its value in good, hard money.” 
Of course, the “transfer” was produced 
and signed and with a short talk on the 
excellence of the old Term policy, the 
good work it has done, it’s cheapness, 
ete., the incident closed with a laugh 
all around. 

Became “Chronic Insurer.” 

A year later the writer called on his 
client, told how he regretted the death 
of the old “business getter,” suggested 
some additional insurance, produced an 
exhibit of the “O. L. R. E.” results and 
values to date, and wrote another con- 
tract (20 L. R. E. this time). The old 
Term policy had served its purpose, 
for, With its aid, the timid man had 
been transformed into a chronic in- 


surer, 
This little story, told a month or two 


ago as a good joke in one of our Home 
Office Agency Association meetings, is 
bearing fruit; two policies already have 
resulted from it while the original Term 
contracts are still “on the job.” 





GETS CALIFORNIA NATIONAL. 





International Life of St. Louis May 
Reinsure Still Another—Assets 
Now Over $3,000,000. 





All that is now lacking to consummate 
the deal betwecn the International Life, 
of St. Louis, and the California Nation- 
al, of San Diego, is the approval of 
Charles G. Revelle, Superintendent of 
Insurance of Missouri, and the tribunal 
to be selected by him. 

The contract has been approved by 
the officers and directors of the Cali- 
fornia National Life and by the officers 
and directors of the International Life. 
It is expected that Charles G. Revelle, 
Superintendent of Insurance of Mis- 
souri, will give his consent to the mer- 
ger, as Superintendent of Insurance of 
the California Department has already 
placed his O. K. upon the agreement. 

The California National Life has a 
capital of $250,000 and surplus of $46.- 
000, with insurance in force of about 
$2,000,000. 

The Company has been in business for 
about three years and had only experi- 
enced one death claim of $1,000 since 
organization. Its business is said to 
be very high class and exceptionally 
well selected. 

With the taking over of the California 
National, the capital stock of the In- 
ternational Life will be increased to 
about $387,500 and its surplus increased 
to about $360,000, with business in force 
of about $37,000,000, and assets of about 
$3,100,000. 

The International Life, of St. Louis, 
was organized in 1908, and during that 
time, has reinsured the business of the 
Great American Life, of St. Louis, 
Great Western Life, of Kansas City, 
the Empire Life, of Texas, the Guardian 
Life, of Washington, and the Tennessee 
Life, of Nashville, Tennessee. It is 
now licensed to do business in twenty- 
five states and gives to St. Louis, one 
of the greatest life insurance companies 
in the West. The Company is now writ- 
ing more than a million of insurance 
per month, and has an income of: about} 
$125,000 per month. 


President Massey Wilson and Vice- 
President J. L. Babler have been in 
conference with the officers of another 
life insurance company and it is ex- 
pected that an announcement will 
shortly be made that the International 
Life will take over another institution. 
They announced that the International 
Life should have $50,000,000 insurance in 
force by the end of the year. 





AMONG THE COMPANIES. 





The Fidelity Mutual Life’s statement 
of business for the quarter ending June 
30, 1913, shows receipts amounting to 
$1,543,923.65. The excess of such re- 
ceipts over disbursements amounts to 
$652,211.86. 

The death claims and payments to 
members amounted to $667,957.68. 

The new business written during the 
quarter amounted to $4,168,100. 

The investments made during the 
quarter amounted to $620,433,56, and 
are made up as follows:— 


First morgages on 
real estate....... $445,428.51 
Loans on _ policies 


having loan values 175,005.05 
The net ledger assets, exclusive of 
the non-ledger assets, June 30th, 1913, 
amounted to $27,916,238.56, as against 
$25,483,337.54 at the same date of the 
previous year, showing an increase of 
over 9 per cent. 





The Singerly Fire Company, of Elk- 
ton, Md., has invested in an auto 
chemical engine. 





GETTING OUT NEW CONTRACTS. 





Germania Life Making Numerous 
Changes—Revised Policies to be 
Ready September 1. 





The Germania Life of New York is 
now putting the finishing touches to its 
revised and improved policy forms 
which have been under way for some 
time. It is expected that the new con- 
tracts will be in the hands of agents 
about September 1. 


The new policies will show many 
marked improvements and are brought 
strictly up to date with the most liberal 
features incorporated. The cash sur- 
render and other values will be effective 
from the second year instead of the 
third and the surrender charge will be 
eliminated after the tenth year instead 
of the fifteenth. Installments are to 
be participating and money left on de- 
posit will be participating also. 





M. W. Waite, former deputy insur- 
ance commissioner of Wisconsin and 
later State manager for the Des Moines 
Life at Madison, has been appointed 
manager for the Aetna Life at Portland, 
Ore. The Aetna Life is in the agency 
of McCarger, Bates & Lively and Mr. 
Waite will manage the life insurance 
department. 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 
FINANCIAL STATEMENT 
Assets Jan. 1,1913..... $61,418,397.99 
Liabilities............... 57,329,587.56 
Surplus... 4,088,810.43 








Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildmen. Asst. Secretary 


EDWARD ont ALLEN, Manager 
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The Best Company To Work For Is One Which “| 


is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
Permanent Disability 
Indemity 
For Agencies Address 


The Columbian National Life Insurance Company | 


| 








Genuine Opportunities ! 





who are “delivering producers.” 


an opening. 


During the last twelve months we have made contracts with several general 
agents, in new territory and in old territory. 
had been turned toward this Company, and they were the kind of men this 
Company looks for---vigorous men, enthusiastic men, men of high ideals,--- 


For a long time their eyes 


If you are such a man, and need a broader 
field for your abilities, we should be glad to hear from you,---we may have 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 
INCORPORATED 1851 











“A LIFE PENSION FOR YOU” 





A new 


the market to-day. 


L. G. FOUSE, President 





idea in life insurance that 
appeals to self-interest. 
Write for the booklet 


Best seller in 


The Fidelity Mutual Life Insurance Company 


PHILADELPHIA 
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HINTS TO BUSINESS GETTERS © 





A real salesman is an 
artist in his profession, 
for real salesmanship 
consists of more than 
merely selling a policy on occasions. 

If you are able to persuade a man, 
who has set his heart on but one thou- 
sand dollars worth of insurance, to 
take five or ten thousand; if you can 
convince a man, who is a non-believer. 
in life insurance, that his best interests 
will be served by one of your policies 
which you influence him to take; or, if 
you can prove to a man who is about 
to make application to one of your com- 
petitors, that yours is a superior con- 
tract—then you are a real salesman. 

Merely writing an application for a 
man who called you in for that pur- 
pose (and there are not many such 
instances) does not constitute sales- 
manship of the true type. Genuine 
salesmanship means knowing your 
policy, knowing your prospect, and 
knowing yourself; it means that you 
must be able to convince and persuade; 
it also means that you must mix brains 
with your selling talk and employ ener- 
gy, tact, honesty and persistence; and 
you must believe in your proposition if 
you hope to inspire confidence in your 
prospect. 

A true salesman has a definite and 
never failing plan for securing pros- 
pects and consequently he is never 
wanting in this all important requisite 
to his business. After a prospect has 
been located, the real salesman’s efforts 
do not cease. He prepares himself for 
the interview which he expects and 
which he is determined to have. He 
utilizes all the information about his 
prospect that is at his command, in 
working out a method of procedure 
whereby first the attention, then the 
interest, desire and decision of his 
prospective customer, in their consecu- 
tive order, may be aroused. 

Iy you are worthy of the name sales- 
man, which you claim, you have a neat. 
appearance; you have a character which 
you never cease to cultivate; you em- 
ploy tact in your connections with all 
whom you meet; you exercise the 
power of perfect self-control and your 
actions are always polite; your replies 
to questions are prompt; your disposi- 
tion is a cheerful one and your de- 
meanor is little short ef perfect. 

Desire, appearance, ability, courage, 
energy, confidence, faith and character 
have been considered the _ principal 
qualifications of a successful salesman. 
The first of these, a man must have in 
a liberal quantity. It is the motor be- 
hind all success, for “without desire, 
there can be no progress.’* A person 
may have a burning desire to achieve 
distinction in his calling, and yet it may 
prove of absolutely no worth to him, 
unless it is supplemented by plenty of 
ability, courage and energy to carry 
him on to the desired goal. 

The good agent or salesman culti- 
vates the ability to read character to 
such an extent as will enable him to 
discover his prospect’s weak points. and 
he also cultivates the ability to adopt 
the proper line of action to lead the 
latter over his weak points to the de- 
sired object. 

You must remember that the law of 
successful salesmanship is founded up- 
on the laws of nature and health and 
none of the latter can be broken if you 
aim at success in your profession. Thus 
exercise, both physical and mental, is 
essential to the well-being of every 


Are You a 
Salesman? 


man. 

Banish timidity and fear from your 
nature when you approach a prospect, 
and remember that you are only going 
to win through courage and strength, 
and not through fear and weakness. 
Don’t lose heart if you fail at every one 
with the same determination which 
characterized your approach to the 
of nine interviews, but go at the tenth 
first. Stick to your work and work 
hard. Concentrate your arguments 


upon one object at a time, develop your 
selling power broaden your 


general 


There is quite a differ- | 

Additional ence between an addi-| 
Vs. Optional tional policy and an al- 
Policies. ternate policy. We wish 


that all agents would get 
a clear understanding of this. 
If provision is to be made for sep- 


arate beneficiaries by separate policies; | 


or if you have sold $3,000 and feel rea- 
sonably sure that with the policy in 
hand you could persuade the applicant 
to take an extra $2,000; or if part of the 
insurance is to cover some temporary 
need and may not be kept permanently 


—then in any of these cases additione] | 


policies are in order. 
If, however, the desire is to give the 


applicant a choice of plan, or choice of | 


amount, and it is thought best to have 
the whole amount in one policy—tnen 


the things needed is an alternate, or | 
optional, policy. 
Briefly, where you know definitely 


that only one policy is to be delivered, 
make this clear in your letter of advice 
and alternate policies will be 


the company’s. Without such advice 
there is no course open to us but to 
treat it as an additional policy. 


Alternate or optional policies are 
issued under one number, and treated 


as one transaction throughout the 
records. 
Additional policies must necessarily 


bear separate numbers, and each must | 
transaction | 


be treated as a 
throughout the records, increasing the 
clerical detail, increasing the number 
cf units to be handled in our files, in- 
creasing upreported business, and per- 
haps worst of all, increasing to undue 
proportions the “Not taken” record of 
agent and company. 

The other day we received an appli- 
cation for $2,000 Ordinary Life, accom- 
panied by a request for ten additional 
policies of $1,000 each, six on Quarter 
Century plan; four on Ordinary 
We venture to that agent had 


separate 


say, 


Generally speaking, it is not good 
salesmanship to talk two plans to the 
same prospect. It only serves to defer 
his final decision—gets him into that 
state of doubt and uncertainty where he 
doesn’t know just what to do. There 
is an old adage—and it has wisdom in 
it—‘When in doubt, do nothing,” and 
usually, this is the course such a 
pect follows. 

However, we realize there are ¢xcep- 
tions, and when an agent finds it nee- 
essary to present two policies that the 
applicant may then make his choice, we 
are glad to serve him. We do ask that 
he make his purpose clegr when appli- 
cation is submitted, so that the trans- 
action may be properly treated. Pride 
in his own record—keeping down his 
percentage of “Not taken” business— 
should lead him to ask for alternate 
policies, when these will serve his pur- 
pose, rather than additional policies.— 
Fidelity Mutual Bulletin. 





Prudential Promotions. 

Among recent changes in the staff of 
The Prudential is the promotion of 
George W. Munsick from the central to 
western division and William R. Konow 
from supervisor in the eastern division 
to assistant secretary in the central 
division. Reginald H. E. E!phinstone 
has been advanced from manager Di- 
vision N, to supervisor in the eastern 
division. 


knowledge, exercise your judgment, 

combat your faults, cultivate your 

power of will, originality and initiative, 
and succeed you must. 

If you will work hard to develop and 
incorporate all these desirable attri- 
butes into your being, the question will 
no longer be asked of you, “Are You 
A Salesman?” but it will resolve itself 
into a simple statement of the fact that 
“You Are A_ Salesman.”—Equitable 
(D.C.) Notes. 





issued. | 
This is much better for your record and | 





The Emblem of Sound Insurance 





National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON 
President 
THE COMPANY THAT GIVES AGENTS EVERY CO 


Honorabie and industrious men with or without experience in Life 
Insurance are solicited as Field Representatives for this Company 
as substi 


FOUNDED 1868 


Home Office: 
National Life Bidg., Chicago 
SIDERATION 


tial and none with more desir- 





There are few comp 
able contracts for the right men. 
attractive issued 

Address all communications to ROBERT D. LAY, Secretary 


CHICAGO’S OLDEST AND STRONGEST COMPANY 


Our policy ontracts are the most 








LIFE 


ACCIDENT 


HEALTH 








District Agents Wanted 


_ Throughout Pennsylvania nA 
Address 


Philadelphia Life Insurance Co. 


North-east Cor. Broad and Sansom Streets 
Philadelphia, Penna. 





Life. | 
no 
thought of delivering all those policies. | 


pros- | 





fw y ee 
aie PALL Wh 7 0 . Eas 


WILMER L. MOORE, President 





The Special Agent’s contract, with liberal first year’s commissions, 
and renewals, offers opportunity to men of character and worth. 


HALF PREMIUM POLICY, 
with attractive features, not ap- 
pearing in policy contract issued 
by any other Company, is doub- 
ling the earning capacity of the 
Agents of 


The Southern States Life 
Insurance Company 
ATLANTA, GEORGIA 








1850 


Office, 277 Broadway. New York City. 


FINANCE (CLARENCE H. KELSEY, 


COMMITTEE (WILLIAM H. PORTER, Banker 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ISSUES GUARANTEED CONTRACTS 


Good men, whether experienced in life insurance or not, may make direct contracts with this 
Company, for a limited territory if desired, and secure for themselves, in addition to first year’s com 
mission, a renewal interest insuring an income for the future. 


JOHN P. MUNN, M. D., President 
Pres. Title Guarantee and Trust Co. 
EDWARD TOWNSEND, Pres. Importers and Traders Nat. 


1913 


Address the Company at its Hon 


Rank 











Uf interested, take 
the matter up with 


STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, AS WELL AS IN NAME 


INSURANCE COMPANY 


Head Office 
Rome, Georgia 








Surplus to Policyholders 
$388,324.02 


Assets 


=. Premium Income 
$57,088.47 > 04. 


$18,704.10 


1910—$4126,085.00 1911 


San Antonio Life Insurance Company, 

HENRY A. HODGE, President 
"esrscestet in Force, $4,715,584.00 
2064 policies, with prems., $163,100.92 
GAINS DURING 1912 


INSURANCE IN FORCE, $631,934.00 
GROWTH IN ASSETS 
$485,915.57 


SAN ANTONIO 
TEXAS 


Policy Reserves 


Interest Income 
.6 5.67 $64,529.10 


$6,806.¢ 


1912—$543,004.04 











Shake Timidity. 


Perhaps you have a feeling of timidity 
or reluctance about approaching Mr. 
Brown or Mr. Jones or Mr. Robinson 
with your Life Insurance proposition— 
you ought not to feel that way but per- 
haps you do at times. If so, you've 
simply got to throw off that feeling 
and make up your mind that the very 


fact that you don’t want to approac! 
these men is probably the best reaso! 
in the world why you must do it! You 
have to renew your confidence in you! 
vocation—in your company—in youl! 
self. If you do that, you overcom: 
your timidity, you approach your man 
as an equal, you're giving an exhibition 
of real courage—you're a hero!—R. J 
Mix, New York City Manager of The 
Prudential. 
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_ INDUSTRIAL DEPARTMENT 





KEEPS FOLLOWING UP BUSINESS. 


Superintendent Solves Problem of Re- 
vivals by Never Losing Sight 
of His Policyholders. 





In discussing the problem of revivals, 
C G. McAron, superintendent for The 
Prudential at Toronto, says: 

“The question of revivals is one 
that, in my opinion, does not receive 
enough consideration from a _ great 
many field men. Assistant-superin- 
tendents would do well to make a list 
of all business cancelled and have 
tiueir agents call regularly every week 
ac the homes represented, in route 
form, just the same as though it were 
in force, keeping in touch with the 
people who were formerly insured. The 
former policyholders should be furnished 
with choice pieces of literature, includ- 
ing “The Prudential,’ and the agent 
should keep everlastingly after them, 
telling them of all the good things the 
company is doing in the way of pay- 
ment of claims and dividends, the issu- 
ing of new policies, what the company 
is constantly doing for its old policy- 
holders, and reminding them of the 
value of their old policy. 

“If the assistant superintendent 
would insist upon his agents report- 
ing on lapsed business each and every 
week, the revivals would be much more 
numerous. 

“I believe in the prompt lapsing of 
business when it does not pay, and in 
the close following up of the case for 
revival taking action at the earliest 
possible date. 

“Revised business is much better 
than new business. Too many agents 
re-write business that has been cancel- 
ed, and too many assistants have allow- 
el them to do it. The company has 
been put to great expense in this, and 
ii was unnecessary expense too. A 
conscientious man will ever look to the 
interests of the policyholder and in so 
doing is ever conserving the interests 
cf the company and himself. 

“A special or fixed plan for reviving 
some business every week should be 
the object of each agent, and every 
assistant superintendent should set this 
task for all of his staff. 

“We hear a lot about people being 
‘too poor’ or ‘chronic payers,’ followed 
by, ‘I am glad that the business is 
lapsed.’ This is surely the expression 
of an agent who does not understand 
his business; for my own part I am 
never glad to see a policyholder lapse 
his insurance—I am sorry. I would 
rather try to make the people see the 
value of their policy and revive it, 
and thus be happy in the thought that 
they have the sheltering protection of 
the great Prudential Insurance Com- 
pany of America, with that peace of 
mind that takes away, at least in part, 
the awfulness of the possibility of 
death in their homes. Every enthusi- 
astie man can do this just as well as 
I can, and perhaps a great deal better. 
He can thus talk from his heart and, 
with an earnestness that will not rec- 
ognize failure, succeed in reviving a 
large percentage of lapsed business, in- 
cluding both his own cancelations and 
those of other agents.” 





HOW TO CANVASS FOR REVIVALS. 





Analysis of Causes That Bring About 
Cancellation of Policy and Methods 
of Handling. 


Let us see why a policy is in a condi- 
tion in which it is necessary to Can- 
voss for its revival. There are three 
chief causes for the cancelation of a 
policy. First, the natural one—death 
or maturity, where there is no chance 
Second, financial inability 
This class of 


for revival. 
pay 


to premiums. 


adibiel holders, I am convinced, receive 
ciose attention, as a rule, from our 
ficld representatives, and a large per- | 


centage of such business is, sooner or | 
leier, replaced on the company’s books. | 


Third, loss of interest in the insurance. 


lt is in this class we find the greatest | 


possibilities for increase from revivals. 
The policy was originally issued be- 
cause the insured appreciated the need 
ol 
his family to have the benefit of such 
protection. This desire must be re- 
created, and on a stronger foundation 
than before, by tactful and persistent 
canvassing. 

Many lapsed cases are classified by 
the agent under above cause No. 2 
which, in reality, belong to No. 3; 
therefore, both the second and third 
classes of insured referred to should 
be called upon with frequency, and 
every opportunity used to make the 
policyholders realize anew the value of 
life insurance. Make it plain that they 
aione are responsible for the contract 
becoming void. Take the policy in 
your hands, refer to the amount of in- 
surance it calls for, show that in its 
present condition it becomes worthless, 
whereas by paying up the arrears and 
reviving the policy, the latter is again, 
in the event of death, a negotiable 
paper as good as a Government bond. 
After this argument, put the question 
direct to your prospect, as to what he 


believes to be the right action in the} 


matter. Strong pressure may have 
been brought to save the business from 
original cancelation, and similar argu- 
ments can often be used with greater 
effect in the canvass for its revival. 

The great point is systematically and 
tactfully to follow up the lapsed busi- 
ness and sooner or later the former 
policyholder may be found in a re- 
ceptive mood and ready to sign the re- 
vival application.—The Prudential 
Record. 





SYSTEMATIC WORK NECESSARY. 





Making an Industrial Net Increase 
Needs Harmony and Confidence, 
Too, Among Staff. 


Many things contribute toward the 
making of an industrial net increase 
and the well organizec and harmoni- 
ously conducted office will pretty con- 
sistently make the net increase. In 
touching upon this subject, S. M. Camp- 
bell, assistant superintendent for tne 
Life Insurance Company of Virginia, at 
Fayetteville, N. C., says: 

“The first step necessary is system- 
atic work with a good force and, in 
selecting agents, get men who are go- 
ing in the business to stay. Men with 
good reputations and having a man and 
a company with reputation alike to 
Maintain, you will be doubly armed in 
competition. Then the man on debit 
should work to maintain the highest 
standard. 

“Be liberal to your competitiors, for 
if you are otherwise you will be judged 
as selfish. 

“Keep harmony among the men. Let 
your actions be sincere and be a friend 
to all your force, and feel as you would 
co-operate with all employes of your 
company. Try to do by all as you 
would be done by—avoid finals. An 
agent making a small steady increase 
all the year is more pfofitable than 
one who makes a considerable increase, 
quits and lapses one half of same in 
red. This process is expensive to your 
district and your company. 

“Encourage your men to cultivate 
confidence and respect from their 
policyholders, as some of the best pro- 
ducing agents, are the ones that are 
popular on his debit and have policy- 
holders to assist him in getting new 
business. 

“Never lose your temper, but if you 
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are treated wrong, do not be afraid to 
ask for an explanation: be manly—let 
your actions be fair and you will be 
respected. 

“Know every detail of the business. 
Do not think one 5-cent policyholder 
too little to have all the attention that 
is due a policyholder. Adding to the 
small things makes great things. 

“Get the agent to think the interest 
of the company, the interest of the 
district and nis own are mutual, and 
that the company’s instructions are In- 
tended to assist him in making a suc- 
cess and in making money for himself 
and the company, and causing the in- 
sured to lay up something for the day 
of adversity. 

“A good rule to follow is to get good 
men, get them to do things right and 
keep them with the company.” 





G. M. NETTLESHIP GOES SOUTH. 





Pennsylvania Manager For North 
American Secures Control of 
Alabama Company. 





G. Montagu Nettleship has resigned 
as Pennsylvania manager for the North 
American Life of Chicago to join forces 
with a Southern life insurance com- 
pany with headquarters at Montgomery, 
Ala., which company will transact both 
industrial and ordinary business. 

We are advised that Mr. Nettleship 
and some southern friends have se- 
cured control of a company, and that 
it is proposed to increase its financial 
strength—both as regards capital and 
surplus—making it a large factor in the 
Southern States. 

Mr. Nettleship has long held the view 
that the South the land of oppor- 
tunity and proposes to push business 
aggressively and yet conservatively. 


is 


Field Changes for Metropolitan Life. 





President 
the 


John R. Hegeman, of 
Metropolitan Life, under late 
date, advised the agents of the Com- 
pany of the following important 
changes in the Company’s field force: 

“J. P. Bradley having requested an ex- 
change of Territories, H. J. Miller, Su- 
perintendent of Agencies of the Great 
Western Territory, has been appointed 
to the same position in the Metropolitan 
Territory, and E. H. Wilkes, of the 
Southwestern Territory, has been ap- 
pointed in Mr. Miller’s place as Super- 
intendent of Agencies in the Great 
Western Territory, and Mr. Bradley has 
been appointed Superintendent of Agen- 
cies in the Southwestern Territory. 
These changes take affect at once. 

“The ability of each of these men 
and their success in their work are so 
well known to our field force that it is 
unecessary to commend them to the 
field force of the respective Territories. 
We are sure that they will have the 
hearty co-operation of every man in our 
service to continue the great good work 
which has been accomplished in each 
Territory.” 





Company Liable in Stock Sales. 





The Shawnee Life was held by an 
Oklahoma court to be responsible for 
the statements of stock salesmen and 
in a suit brought by one Peter Taylor 
of Alfalfa County, the company was 
compelled to cancel a mortgage given 
by Taylor and its contention that the 
stock salesmen, J. C. Parker and C. N. 
Stewart, were acting on their own initi- 
ative in dealing with Taylor, was held 
untenable by the court. 





George C. Williams, resident manager 
at Boston for the Connecticut Mutual 
Life for many years, died last week. 
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EXPLANATION DOES NOT EXPLAIN 





As will be noted elsewhere, State 
Actuary Montgomery of Massachusetts 
tries to justify the card sent out by him 
in an effort to secure business for the 
Savings Banks life insurance scheme 
in operation in that State, and which 
was criticized in these columns last 
week. 

He dismisses reference to the ques- 
tions of “reserve’” and “dividends” by 
the assumption that people are so 
thoroughly familiar therewith that 
there is no possibility of misconception. 
As a matter of fact our experience, 
covering a period of some twenty years, 
leads to the conclusion that not fifty 
per cent. of the men actually engaged 
in the life insurance business can state 
in a lucid manner the functfons of the 
reserve, describing what it means to be 
operating on a 3, 3% or 4 per cent. re- 
Is it reasonable, therefore, 
to expect that those to whom Actuary 
Montgomery’s card appealed are well 
versed as to the meaning of the term? 


serve basis. 


The very fact that some have stated 
that the savings banks give 3% per 
cent. interest as compared to 3 per 


cent. given by insurance companies in- 
cdicates misunderstanding, if not actual 
misrepresentation. 

The quotation relative to the “aver- 
age policy” appeared verbatim, and not 
in juggled form as charged by Mr. 
Montgomery. Here it is: 

The table on the other side of 
this card gives a comparison of 
savings bank insurance rates for 
annual premium policies with the 
largest mutual companies which do 
not reach the wage earners for 
small amounts, as do the savings 
banks, but only do a business where 
the average policy is $2,500. 

That statement is grossly misleading 
and certainly is an injustice to regular 
life insurance companies. The writer 
hereof has a $1,000 policy in each 
of the three companies named by 
Mr. Montgomery, and on an occasion 


some ten or twelve years ago, desiring 
to provide for a possible contingency, 
took out a $500 policy in a company as 
large and furnishing insurance at as 
low a net cost as any he enumerated. 
We again express our opinion that 
had this card been issued by any life 


insurance company operating in Massa- 
chusetts, Commissioner Hardison would 
have demanded its withdrawal, and 
knowing the man, we believe he will 
not permit its continued use even by 
a State Actuary. 





PROTECTING COMPANIES’ NAMES. 


-_-—— 


In denying to a number of reciprocal 
underwriting concerns bearing names 
almost indentical with those of leading 
gtock fire insurance companies, the 
right to transact business in Texas 
until a change in their respective titles 
was made, Insurance Commissioner C. 
V. Johnson of the Lone Star State is 
entitled to the praise of all right-think- 
ing men. 

The trick of closely patterning the 
name of an honored business institu- 
tion, deceiving the public thereby and 
ofttimes working grave injury to the 
established enterprise as well, is an old 
one, and should be frowned upon by 
those in authority everywhere. 

A company’s reputation is secured 
only after years of honorable and able 
dealing, and it is an asset of great 
value, none the less real, because in- 
tangible. 

The Aetna, Home, Continental, North 
British & Mercantile, and other com- 
panies of the first rank have been an- 
noyed in times past by having their 
names copied by wild-cat or weakling 
concerns, whose operations were most 
discreditable. If the example of the 
Texas commissioner were followed gen- 
erally the discreditable practice of title 
stealing would speedily come to an end. 





MINIMUM AMOUNT OF COST. 





A letter received by the Eastern Un- 
derwriter from Wilmer L. Moore presi- 
dent of the Southern States Life of 
Atlanta under date of July 31, contains 
the following paragraph: 

Crop conditions throughout this 
section of the South indicate that 
the farmers will be in most ex- 
cellent condition, and that profits 
from their crops will be larger than 
those ever before on account of the 
fact that the crops have been pro- 
duced at a minimum amount of 
cost. The outlook for the South 
is most encouraging. 

Those who know Mr. Moore, and are 
familiar with his keen, conservative 
business judgment will receive his 
statement relative to conditions pre- 
vailing in the great Southland with a 
large degree of satisfaction. It cer- 
tainly is reassurring when considered 
in connection with pessimistic reports 
that have found space in various news- 
papers. 


A feature of the expression which 
especially attracted our attention, and 
which we have emphasized, is the fact 
that highly favorable crops have been 
produced at a minimum cost. Produc- 
tion at an excessive cost has resulted 
in an avalanche of wrecks, industrial, 
commercial and otherwise. It is equally 
fatal to the success of the individual. 

In life insurance, production is essen- 
tial. True it has frequently been stated 
that companies could cease to write 
new business and continue to carry out 
their obligations, but such companies 


would not be carrying out the real 


spirit of life insurance beneficence as 
it has been outlined in the past two 
decades. 


While production is essential, it can- 
not be separated from the question of 
cost. In other words, it is possible to 
spend so much money in order to se- 
cure a desired volume of business that 
it would be better for the institution 
had the business not been written. 
Does the business produced justify the 
money expended in obtaining it? That 
is a question which should concern tue 
company executive when considering 
the results of any period, be it monthly, 
quarterly, semi-annually, annually or 
longer. 


It applies equally strong to the indi- 
vidual. Has there been a waste of 
money and (equally important) time in 
attaining the results achieved. A care- 
ful analysis, bookkeeping, if you please, 
of the losses and gains might bring 
about some changes which will lead to 
a larger measure of real success. 

High-grade production at a minimum 
cost! That should be the aim of com- 
pany and individual. Coupled with it 
would naturally develop a desire to 
conserve that which has been produced. 





JACOB E. WARD DEAD. 





Second Vice-President of The Prudential 
Passes Away—Came of Dis- 
tinguished Family. 





Jacob Ewing Ward, second vice- 
president of The Prudential, died in 
Roosevelt Hospital, New York, July 30, 
after an illness lasting several months. 
Mr. Ward came of one of the oldest 
and most respected of New Jersey 
families. He was a lineal descendant 
of Josiah Ward, one of the original 
settlers of Newark, N. J., in 1666, whose 
bride-elect, Elizabeth Swaine, was the 
first of the settlers to land from the 
vessel that brought them from Bran- 
ford, Conn., to what is now Newark, 
N. J., her future husband escorting her 
from the boat to the shore. His later 
ancestors on both sides fought on the 
American side in the War of the Revo- 
lution. 


Mr. Ward was born in 1853 at Florham 
Park, N. J., and was the son of Moses 
D. Ward and the youngest of four sons, 
his brothers being Dr. Leslie D. Ward, 
long vice-president of The Prudential, 
who died in London, England, three 
years ago; Elias S. Ward, deceased, 
and Edgar B. Ward, long second vice- 
president of the Company, who has re- 
tired from active business. 


Mr. Ward’s wife, who was Miss Mary 
Kitchel of Madison, N. J., died in the 
latter part of 1910 at the family home, 
Convent Station, N. J. His only son, 
Carnot M. Ward, about nineteen years 
of age, survives him. 


Mr. Ward graduated from Rutgers 
College in 1875, studied law in Newark 
with Stone and Jackson, and was ad- 
mitted to the New Jersey bar in 1878. 
In 1879 and 1880 he had charge of the 
policy valuation of The Prudential, and 
prepared mathematical tables for the 
Company. In addition to practicing 
law, Mr. Ward did much mathematical 
and legal work for The Prudential, from 
1880 until 1892, when he was appointed 
assistant counsel for The Prudential. 
Since then his promotion wis rapid 
He soon rose to the position of counsel; 
then to membership of the board of 
directors in 1897. In 1906 Mr. Ward 
was elected third vice-president and in 
1912 ‘second vice-president. For a 
number of years past his time was oc- 
cupied in dealing with the Company’s 
financial and investment work, of which 
he had expert knowledge. 





OF PERSONAL INTEREST 











Although President W. B. Clark of 
the Aetna attained his 72nd birthday 
recently, his interest in the company 
continues as keen as it was 47 years 
ago, when he entered its service as 
assistant secretary, resigning the sec- 
retaryship of the Phoenix to accept the 
office. Through nearly half a century 
Mr. Clark has devoted himself steadily 
te the upbuilding of the Aetna, and has 
gathered about him a group of able 
lieutenants who are equipped to sus- 
tain the Company in the enviable posi- 
tion it long since attained. Each day 
finds President Clark at his desk going 
over with his aids the affairs of the 
corporation, no important happening 
escaping his attenion. For years Mr. 
Clark’s hobby was his team of hand- 
some bays, of which he was peculiarly 
fond. Although lately induced to buy 
an automobile, the old fondness for his 
equine friends still exists and the new 
love will never be able to supplant the 
old. 





Fred W. Potter, who retires at the 
close of this week as Superintendent of 
Insurance of Illinois, has reason to be 
proud of his services to the State ir 
that office and he leaves, much to the 
regret of the insurance fraternity, for 
he was a supervising official of high 
attainments, who mastered the prob- 
lems of the business with which he 
haa to deal and proved as just and 


satisfactory to insurance as he must 
have to the people. During this busy 
period of winding up his official 


afiairs, and also just recovering from 
an illness, Mr. Potter finds time and— 
what is more notable—has the inclina- 
tion, to perform a very pleasing cour- 
tesy. On the eve of his retirement, 
he has sent to all supervising insur- 
ance Officials of other States, to the 
companies and the insurance press, a 
letter expressing his appreciation of 
the courtesies shown him while in 
office. He closes by commending the 
appointment of Judge Rufus M. Potts 
to the office and he speaks a kindly 
word for his successor. Superintend- 
ent Potter’s letter reads: 
State of Illinois 
Insurance Department 
Springfield. 
Fred W. Potter, Superintendent. 
August 4th, 1913. 

Dear Sir: 

You are hereby advised that I retire 
from office August 10th, 1913. Judge 
Rufus M. Potts, of this city, has been 
appointed Insurance Superintendent to 
take charge of this department Mon- 
day, August 11th. 

In retiring from office I desire to 
thank the supervising iisurance 
officials of other States, the insurance 
pless, and all company officials and 
agents, for their many courtesies ex- 
tended to me while in office, and for 
their assistance and co-operation in my 
endeavors to carry out the provisions 
of the insurance laws of the State. 

Judge Potts is a man of integrity and 
ability, and I bespeak for him your 
earnest co-operation in administering 
the affairs of the department. I feel 
that Governor Dunne has made an ex- 
cellent appointment to this important 
office. 

Yours very truly, 
(Signed) FRED W. POTTER, 
Insurance Superintendent. 





Vernon H. Brown, former American 
manager of the Cunard Line, was a di- 
rector in a number of insurance com- 
panies and was one of the organizers 
and chairman of the Finance Commit- 
tee of the Northern Insurance Co. of 
New York. He was one of the United 
States trustees of the Royal Exchange 
Assurance Corporation and a director 
of the Atlantic Mutual Fire. His death 
occurred Tuesday afternoon. 
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Reach Understanding as to Stipulations 
Under Which They Would Resume 
Business in Missouri. 

The outlook for a resumption of 
business in Missouri was considerably 
improved this week after conferences 
among the company managers. At 
least the matter has progressed to the 
point where there is a tentative under- 
standing as to the conditions under 
which the companies would resume 
business in Missouri. 

At the conference Tuesday held at 
the rooms of the Down Town Asso- 
ciation, R. Emory Warfield, presided 
and William Hare was_ secretary. 
There were present in addition to a 
large number of managers, Judge 
Thomas Bates, George W. Law, Charles 
E. Sheldon, Neal Basset, Thomas E. 
Gallagher and C. H. Barry. 

As a result of the conference, an 
understanding has been arrived at as 
to what will be the minimum of con- 
cessions which would enable the fire 
insurance companies to safely resume 


operations in Missouri. They are, in 
brief, that Governor Major. should 
promptly appoint the proposed com- 
mission to investigate and report on 
the fire insurance situation and that 
the Attorney General should dismiss 


all of the conspiracy suits against all 
companies when a reasonable propor- 
tion of them return to Missouri, and 
that certain stipulations by the Attorney 
General as to the invalidity of the last 
section of the Orr law and his dismissal 


of any suits brought by prosecuting 
attorneys under the last section in 
future be placed in escrow to be re- 


leased on the resumption by a number 


of companies. The underwriters will 
not ask that an extra session of the 


Missouri Legislature be called. 

David Rumsey, vice-president of the 
Continental and Fidelity-Phenix Insur- 
ance companies, arrived from St. Louis 
last week, and explained the situation 
to date. 

Despatches from Missouri say that 
the taking of testimony in the quo war- 
ranto proceedings instituted by At- 
torney General Barker against the 
foreign fire insurance companies will 
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not begin until the companies are 
given time to resume business if they 
desire to do so. Henry P. Lay of 
Warsaw, who was appointed special 
commissioner by the Supreme Court to 
take the testimony, has qualified, but 
no date has been set for starting the 
hearing. 

Attorney General Barker said he 
probably would wait to hear from David 
Rumsey before fixing the time for tak- 
ing testimony. 





REACHES THE LIMIT. 


Concrete Example Showing Need for 
Organized Effort in the District 
of Columbia. 


That the effort to launch a new 
governing organization at the District 
of Columbia, and thus bring about 
better underwriting conditions in the 
territory, has been undertaken none 
too soon, is evident to the well in- 
formed. An extensive line upon the 
seven story Masonic Temple located 
upon the N. W. corner of 13th Street 
and New York avenue, was recently 
sought at a rate of thirty cents for five 
years. This too in spite of the fact 
that the structure is tenated by a 
noving picture concern. 

Underwriters figure that 
for the hazard should be at 
per cent. We seriously doubt if com- 
pany executives fully appreciate the 
depths to which the fire insurance busi- 
ness has fallen in the Capital City. The 
above case should prove the last straw 
that would break down opposition to 
the reform program if opposition 
thereto exists. 


the charge 
least two 


NEW ATLANTIC CITY AGENCY. 


L. J. Koch, Jr., New York Special Agent 
Forms a Partnership—Combina- 
tion a Strong One. 


L. J. Koch, Jr., who has been special 
agent in Western New York for the 
Franklin Fire for the last three years, 
has resigned to open a local agency in 
Atlantic City, N. J. Mr. Koch who has 
had a broad underwriting training and 
enjoys a very extensive acquaintance 
in the business, has formed a strong 
partnership with Theodore W. Schimpf, 
a well known attorney of Atlantic City. 
Under the name of Schimpf & Koch, 
the firm will do a general insurance and 
real estate business. 





Won’t License Department Store. 

The Rhode Island Insurance Depart- 
ment has refused an agency license to 
the Shepard Department Store of Provi- 
dence, R. I., and will not permit H. A. 
Mackinney, who was to be its insur- 
ance manager, to have an office in the 
store unless it is shown the store is 
not to profit from the business. 


YOUNG HEADS COMMISSIONERS 


IMPORTANT RESOLUTIONS PASSED 


Closing Features of State Officials Con- 
vention at Burlington—Supt. 
Potter’s Message. 

At the closing session of the National 
Convention of Insurance Commissioners 
at Burlington, Vt., last week, James R. 
Young, Insurance Commissioner of 
North Carolina, was elected president 
succeeding Frank H. Hardison, of Massa- 
chusetts. Commissioner Young is one 
of the oldest state insurance officials in 
point of service and has long been one 
of the most active members of the Na- 
tional Convention. It is understood 
that he will continue as chairman of the 
important Committee on Examinations. 
Other officers elected were Willard 
Done, of Utah, first vice-president; J. 
S. Darst, of West Virginia, second vice- 





president; F. H. McMaster, of South 
Carolina, secretary-treasurer 

Executive Committee—H. L. Ekern, 
of Wisconsin, chairman; Burton Mans- 


field, of Connecticut; Joseph Button, of 
Virginia; W. T. Emmet, of New York; 
J. A. O. Preus, of Minnesota; F. H. 
Hardison, of Massachusetts; J. T. Win- 
ship, of Massachusetts. 


Interest in the closing sessions cen- 
tered about the reports of the comm}, 
tees and their recommendations. Work- 
men’s compensation and State legisla 
tion were discussed by the commission- 
ers of several states and formal ad 
dresses were delivered by William T 


Emmet, New York, Joseph Button, Vir 
ginia, J. T. Winship, Michigan, Robert 
J. Merrill, New Hampshire, William 
Keating, Montana and others 

When the paper prepared by Fred W 
Potter, retiring Insurance Superintend- 
ent of Illinois, who was not present due 
to illness, on the effects rate regu- 
lation was read, it precipitated an an- 
nimated discussion. Mr. Potter pointed 
out that the people of the States that 
did not regulate rates were compelled 
to make up to the companies for losses 
in those commonwealths which restrict 
ed or supervised rating. Mr. Potter 
said in part: 

Discrimination in Rate-Making. 

“It is known to most of you that 
some two months ago I called upon the 
stock fire companies admitted to Illinois 
which were also doing business in Kan- 
and Texas, for a statement of fire 
premiums, fire losses and expenses, for 
a five-year period ending December 31, 
1912. 

“I received replies from most of the 
companies and a tabulation these 
statements for 97 companies doing busi- 
ness in Texas shows a loss in that State 
for the period mentioned of $3,435,745.- 
19; and in Kansas, for the same period, 
an underwriting loss of approximately 
$500,000, 

“When I called for 
it was my purpose—if I 
tions as I anticipated 


ot 


sas 


of 


these statements 
found the condi- 
to communicate 





11 


these results to the general assembly of 
Illinois, then in session, with a recom- 
mendation that some law be enacted 
which would clothe the insurance de- 
partment with sufficient discretion to 
refuse license to compani¢ desiring to 
do business in Illinois and admitted to 
these unprofitable States where, by the 
terms of the law or its necessary effect, 
the rate making function is taken away 


from the insurance companies. 
“Upon reflection, I concluded not to 
make this use of these figures, first be- 


cause I did not think it 
a matter of so great 
legislature near the close of 
when it could not have that careful con- 
sideration and the mature deliberation 
which its importance warrants and also 
because I consider the problem a gen- 
eral one which should not be hastily de- 
termined by any singl 

“Another, and more important, reason 
for taking no action is that, in my opin- 
ion, a matter of this character, which 
so intimately concerns the business of 
fire insurance not only in Illinois, but 
elsewhere, ought to be the subject of 
consideration by this body of supervis- 
ing officials, and if any action whatever 


wise to submit 
importance to the 
its session, 


State. 


is deemed advisable or expedient, it 
should be only after the« ubject has 
been discussed by this body, and a prop- 
er and conservative course of action de- 
termined. 

“All forms of insurance are, in my 
opinion, overburdened with legislation, 
and it is quite remarkable that any 


form of this business is able to perform 











its functions as well and as cheaply as 
they are performed, under the require- 
ments of laws so numer and com- 
plex, not to mention the vagaries of in- 
ividual opinion found among super- 
vising officers. 

“Just now, the law of Texas vests in 
the State Fire Insurance Commission 
the exclusive right to initiate the maxi- 
mum fire insurance rates in that State, 
ind the fire companie operating 
rexas have absolutely thing to gay 
about the way in which their rates are 
made, or the max 1 I 
hall collec or Ul el 
furnish th ople of that Sta 

lexas i1SO vi { thr 
ind a ha n ns t five 
years, and the insuran¢ i are 
owerless to take st \ ever 
to equalize their rates or increase the 
premium charge 

Pra ca the same < n ex 
ists in Kansas and Ke I nd ir 
Missouri we are confrot a te 
surance and a statutory « s 
this question 

“Concretel he prob s, shal 
the fire companies bs r! ed to 
operate n profitable States over long 
periods of ti nd lle« iro 
the premi I avers ] S ) 
the purpose of distri 2 f 
so collected states 

“T am fully persuaded that 
never reach a satisfactor s : 
the vexed problem of fire prez dis 
tribution until we come to a g 
appreciation of two q oO t 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 4 





Surplus, “ak, oe ae. 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 





U. $. Cash Assets, Dec. 31, 1912 $13,739,218.97 
4,015,972.92 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Liverpool 


amo London 


nsurance Zo. 


Over $130,000,000.00 


CIMICED 


Losses 


HENRY W. EATON, MANAGER 
G. 


J. B. KREMER, ASST. DEPUTY MANAGER 


NEw YORK OFFICE 


Paid in the United States 





W. HOYT, DEPUTY MANAGER 


T. A. WEED, AGENCY SUPERINTENDENT 


80 William St. 
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now more or less unsettled. First, 
the relation of fire insurance, to the 
State, whether it is strictly a private 
business exploited by private capital 
and for the benefit only of the indi 
viduals who invest their money in it, 
or whether it is a semi-+public business 
having some of the attributes of a pub- 
lic service and affected by the public 
use or interest; and a second consid- 
eration, which depends for its resolu- 
tion somewhat upon the solution of 
number one, namely, the character of 
the fund received, by fire companies 
for the sale of fire indemnity. 

“The first proposition ts one upon 
which there is a decided difference of 
opinion, and which seems to be a ques- 
tion for the courts, but, in my opinion, 
the tendency of judicial opinion indi- 
cates that when the question is finally 
passed upon by a competent court of 
last resort, the law will be found to 
be that fire insurance is affected by 
the public interest and, therefore, sub- 
ject to such regulation as a_ public 
use, as may be appropriate without in- 
terfering with the normal functions of 
the business or denying to the conpor- 
ations interested a reasonable profit 
upon a hazardous business. 

“Should this view of the nature of 
fire insurance be gisthined by tha 
courts, and become the law of the 
land, it seems to me that State laws, 
which have the effect of making un- 
warranted and unfair calls upon the 
general fund created by the capital, 
surplus and premium payments into 
the business become matters of very 
vital importance to States not having 
such enactments. 

“To put the question concretely: 
How should Ohio, producing about $13,- 
000,000 in premiums annually, with a 
43 per cent. loss ratio, look upon 
Texas, producing about $9,000,000, with 
a 75 per cent. loss ratio, and a net loss 
in five years of $3,500,000, with a law 
which renders the companies abso- 
lutely powerless to take any step what- 
ever to provide a remedy? 

“IT am advised that the question of 
increasing rates in Kansas was re- 
cently presented to the Kansas au- 
thorities, with the result that, while 
the officials readily admitted the 
necesssity for the advance, in view of 
the last five years’ experience, it was 
denied for reasons which I do not think 
need explanation to a body of more or 
less experienced politicians. 

“Some years of more or less careful 
observation convince me that we shall 
never reach any satisfactory solution 
of the ever recurring question of fire 
premium distribution until we reach 
what seems to me the _ inevitable 
conclusion, that the whole fund in the 
hands of stock fire companies partakes 
at least of the nature of a general or 
common fund upon which, in the ab- 
sence of extraordinary conditions, no 
State has a right to make unfair or in- 
equitable calls.” 

Eastern States Approve. 

It was evident that such States as 
Massachusetts, New York and Connece- 
ticut sympathized strongly with Mr. 
Potter’s position, while some, Western 
and Southern States opposed it. To 
stave off a fight a motion was made to 
refer the matter to the Committee on 
Laws and Legislation. Commissioner 
Ravelle of Missouri opposed any action. 
All motions finally were withdrawn. 

At the request of Commissioner 
Ekern of Wisconsin, Ravelle of Mis- 
souri and Preus of Minnesota the en- 
tire subject was referred later to a 
special committee of nine, which is 
to investigate the rates employed by 
fire insurance companies, the methods 
of rate making and the effect of anti- 
trust and other laws on such rates and 
their making. 

Among the committee reports of 
special interest were the following: 

The committee which had in charge 
the matter of the classification of ex- 
perience of fire companies, of which 
New York, was chairman, reported that 
it had considered a memorandum pre- 
pared by the New York depart- 
ment, together with briefs and 


letters submitted by a special commit- 


tee of the National Board, and had 
heard the views of a number of lead- 


ing fire underwriters who expressed 
tueir conviction that tables saowing 


such Classification of experience would 
be of no practical value as a basis for 
establishing equitable rates. The re- 
port continued: 

Your committee believes that further 
stuay of the practicability and value or 
classified experience is essential before 
any definite recommendations can be 
made in the direction of either iavor- 
ing or rejecting the adoption of a uni- 
form system ol classification. We have 
no hesitation in saying, however, that 
we have been impressed with the 
thougnttul expressions on this subject 
contained in the address delivered to- 
day by President Hardison. To the end 
that the matter may be further consid- 
ered we ask that the committee's ex- 
isience be continued. 

Mr. Emmet also presented the re- 
port of the special committee appointed 
to consider a revision of the standard 
fire insurance policy. The report re- 
lated what had been done at _ the 
various meetings of the cammittee and 
was accompanied by a revised standard 
form, the committee recommending 
that it be continued tor the purpose of 
making such further changes in the 
form submitted as it might deem 
proper upon an investigation and anal- 
ysis of the suggestions contained in 
communications on the subject receiv- 
ed by the New York department. It 
aiso recommended that the committee 
be prepared to make its final report to 
the adjourned meeting of the conven- 
tion to be held next December in order 
that legislation necessary to enact in- 
to law the finally adopted form may 
be obtained at the next regular session 
of the several State legislatures. 

Prohibit Profit Sharing Contracts. 

Commissioner Preus reporting for the 
committee on laws and legislation pre- 
sented the following recommendation 
regarding the accident and health com- 
panies: 

“This committee,, recommends that 
‘every commissioner of insurance or su- 
pervising official draft an amendment 
tu the existing laws of his State pro- 
hibiting any health and accident com- 
pany from entering into what is known 
as “profit-sharing contracts” with 
agents.’ ” 

The committee also gave considera- 
tion to the advisability of securing uni- 
form legislation for the writing of auto- 
mobile policies covering all the hazards 
incident to the operation and ownership 
of automobiles. The committee deemed 
it inadvisable at this time to endeavor 
to secure uniform legislation in the vari- 
cus States for the writing of this class 
of policies. The committee reported 
progress in its investigations and de- 
sired to be instructed to continue its 
consideration of this subject. 

Life Policy Standard Provisions. 

The committee also reported it is de- 
sirable that the 
prescribe that certain standard provi- 
sions be contained in life insurance} 
policies enact into law the following re- 
ciprocal provisions as to provisions in 
policies: 

“The policies of a life insurance com- | 
pany, not organized under the laws of 
this State, may contain any provision | 
which the law of the State, territory, | 
district or county under which the com- 
pany is organized, prescribes shall be 
in such policies when issued in this 
State and the policies of a life insurance 
company organized under the laws of 
this State may, when issued or delivered 
in any other State, territory, district 
cr county, contain any provision re- 
quired by the laws of the State, terri- | 
tory, district or county in which the 
same are issued, anything in this act to 
the contrary notwithstanding.” | 

A further report of this committee | 
recommended that the insurance com- 
missioners secure the enactment of the 
following proposed bill where it is not 
already on the statute book: | 

Bar Use of Same Names. | 

“Section 1. No certificate of authority | 


different States which,, 





of license to transact the business of 
insurance in this State shall be granted 
by the Insurance Commissioner to any 


insurance corporation, association, or 
fraternal ‘society hereafter applying 
therefor, if such corporation, associa- 


tion or fraternal society has the same 
name as another corporation, associa- 
tion or fraternal society authorized to 
transact such business in this State at 
the time of applying for such certificate 
or a name so nearly resembling it as to 
be likely to deceive. 

“Section 11. No company, association 
or fraternal society shall become incor- 
porated or organized in this State if 
such company, association or fraternal 
society has the same name as another 
company, association or fraternal society 
authorized to do business in this State 
at the time of the passage of this act 
or a name so nearly resembling it as 
to be likely to deceive.” 

Investigate Group Insurance. 

The committee on fraternals, through 
“‘ommissioner Henry, of Mississippi, re- 
ported a resolution condemning any at- 
tempt to apply group insurance to 
fraternal societies, and that the commit- ! 
tee be instructed to investigate the sub 
ject of group insurance in all its rela- 
tions and to report to the convention 
at its December meeting. Another 
resolution from this committee read as 
follows: 

Twisting From Fraternals. 

“Whereas, There is a disposition on 
the part of some companies and associa- | 
tions to raid the membership of frater- 
nal societies; and, 

“Whereas, The great mass of fraternal 
societies have in good faith co-operated 
with the departments and with this con- 
vention in attempting to place them- 


selves upon an adequate and permanent |. 


basis and are entitled to all the moral 





support that can be given in this work; 


Whereas, A uniform law has hereto-| 


(Continued on page 17.) 
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SIXTY-FIRST YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 
Assets, Dec. 31-1912........ $1,153,949. 82 
Net Surplus, ,, ,,-------+----589,603.10 





W. H. MILLER, president 
A. S. McCONKEY, 
Secretary and Treasurer 
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[of Liverpool England. | 











HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 





PERCY B. DUTTON, Manager, Rochester, N. Y. 
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INSURANCE * 


By H. W. CONNELL 


of the Commercial 


Yhe field of insurance operations is 


very Wide, but it has not been exten- 
sively worked by contributors to Insti- 
tute Journals) and it is exceedingly 
dificult to find an uncultivated corner. 


As consequential loss is comparatively 
to the larger offices it has not, so 


ne 

_far received the attention it merits, 
and under shelter of that fact I took 
refuge, after much wandering in search 
of a subject. I do not intend to pay 
much attention to the origin of this 


class of business or to its history prior 


to its more general adoption by the 
leading companies. Suffice it to say 
that the earlier and present contracts 
differ chiefly in that the former made 
the insurer liable to a certain percent- 
age of the material fire loss, whereas 
the latter carries liability dependent 


upon the consequent diminution of the 


turnover or output. 
The Contract. 
ie policy most commonly in use at 
present covers: 

(a1) Net profits and specified standing 
charges. 

()) Inereased cost of working neces- 
sarily incurred by the insured in order 
to continue the business. 

In the event of a fire happening which 
interferes with the progress of busi- 
ne the loss under the first item is 


calculated as a proportion of the con- 
sequent reduction in turnover or output 
hever was the prearranged basis, 
compared with the corresponding 
period of the previous year the said pro- 
portion being that which the sum in- 
red or the actual net profits plus 
standing charges for the previous year, 


whichever be the less, bears to the 
turnover for the previous twelve months 
or aneial year. This procedure has 
the dual effect of preventing an insured 
fro gaining an advantage by over- 
insurance, and of placing a condition 
of average upon the item. It is a point 
not generally realized by prospective 
in ers, unless specifically ‘pointed out, 
that in arriving at the percentage of de- 
creased turnover which they would be 
entitled to claim, the sum insured will 
be compared with the annual turnover, 
eve though the insurance only 
indgmnify them for six months 
or three months orany other period 
less than a year, and that there- 
fore to protect their interests ade- 
quately it is essential the sum insured 
should represent the amount of net 


s and standing charges for twelve 
months. Otherwise, if, say a_ six 
mo s’ indemnity policy had a sum 
insured representiag six months’ profits 
and standing charges only, the propor- 


prot 


tion of the sum insured to the turnover 
for the previous year would approxi- 
mate to only half the real proportion of 
prolits and standiug charges to turnover 
and the insured would consequently 
be covered for only half his loss. It is 
in this way the wording carries the 
equivalent of a pro rata condition of 
average, 


It may be inte-esting to mention the 
following as some of the items coming 


under the heading of standing charges: 
tent rates, taxes, interest on debentures 
morigages and loans, insurance pre- 
Miums, advertising expenses, salaries 
to permanent staff, wages to skilled 


employes, traveling expenses, bank in- 
terest and charges, directors’ fees, divi- 
dend on preference shares, postage and 


telegrams, legal and accountancy ex- 
Penses, electricity, gas and water 
charges, bad debts, power charges 
repairs. Many of these are essential- 
ly standing charges which will con- 
tinue. to be payable by the insured 
even though the works are silent; but 


others are not so self-evident. 
_Items such as advertising and travel- 
ling expenses, postage and telegrams, 


*Add 


Stitut 


before the Insurance In- 


England. 


delivered 
{ Yorkshire, 


ss 


Union Assurance Co., London. 


electricity, gas and water charges may 
continue to be a charge on the busi- 
ness although it is not producing; but, 
on the other hand, they may be reducea 
or temporarily extinguished, when the 
company’s liability would be similarly 
reduced. Provision is made therefore in 
the policy, by a clause to the following 
effect: 

“Provided that if any of the specified 
standing charges shall be reduced or 
cease to be paid or payable by the 
insured, the amount of less shall be 
reduced accordingly.” 

Bad debts accrue annually in most 
large concerns and have to be met out 
of gross profits at the end of the year. 
An amount representing the total 
annual bad debts may therefdre be 
included in the sum insured, so as to 
make the insurer pay the proportion 
thereof during interruption which would 
otherwise be earned. 

Power charges may be payable dur- 
ing stoppage, where power is loaned 
from other tenants, or, where the in- 
sured produces his own power, it may 
cost as much in partial stoppage to 
run the engine for part of his plant as 
to run for the whole. 

Repairs refer to the up-keep of the 
premises apart from the portion dam- 
aged by fire. All buildings require an- 
nual expenditure to keep them tenant- 
able and efficient, and the item there- 
fore becomes a standing charge. 

The loss under the second item—i. e., 
increased cost of working—is not pro- 
portionate to turnover, but is the actual 
increased amount necessarily expended 
for the purpose of continuing the busi- 
ness. This may take many forms, but 
the principal are the rent of tempor- 
ary premises, the hire of machinery, 
and the additional cost of raw or partly 
manufactured material. 

Provision is usualiy made for month- 
ly settlement in the event of loss and 
the ultimate total loss.is of course lim- 
ited by the sum insured or the expiry 
of the period of indemnity. 

It is required that the premises be 
kept insured against loss by fire, and 
the liability under a consequential loss 
policy is not established unless and 
until the company or one or more of 
the companies covering the material 
fire loss have admitted liability. That 
may appear to be a sine qua non, but 
it reminds me of a gentleman with 
whom I discussed consequential loss a 
few months ago. He deferred his de 
cision as to whether to insure until the 
quarter day on which his fire policy fell 
due, and on calling upon him about 
that time I was rather taken aback 
when he said he had decided to con- 
tinue his fire insurance instead. Need- 
less to say, the matter did not end 
there. 

In most policies the definition of fire 
extends to include the explosion of 
gas used for light, heat or power anc 
boiler or economizer explosion. In 
others, either the definition is not so 
wide or all explosions are excluded un- 
less specially mentioned. Some of 
these contingencies are not within the 
scope of an ordinary fire policy and 
therefore a consequential loss caused, 
say, by the explosion of a boiler would 
not be covered unless there were a 
boiler policy under which liability were 
admitted. 

“Net Profit” includes such a deduc- 
tion for depreciation as, having regard 
to the customary practice of previous 
years, the accountant may deem rea- 
sonable. Such amounts are generally 
trading profit unappropriated and in 
many strong businesses the method of 
excessive annual depreciation of plant 
is adopted as a means of creating a re- 
serve. Sometimes the insured insists 
on the amount hypothecated to balance 
sheet for depreciation being included 
as a standing charge for greater safety, 

(Continued on page 18.) 





















Total Assets 


P. L. HOADLEY, President 
Cc. E. SHELDON, Vice-President 





FIRE, TORNADO & AUTOMOBILE INSURANCE 


American of Newark 


Chartered in 1846 
Capital Stock - e 
Liabilities - - ° 
Special Reserve Fund 
Net Surplus - - 


- $1,000,000.00 
- 5,431,072.05 
- 300,000.00 
~ 3,135,102.52 


$9,866,174.57 





C. W. BAILEY, Secretary 
F. HOADLEY, Assistant Secretary 























CAPITAL FIRE’S NEW HEAD. 
Charles L. Jackman Elected President 
—Has Been With Company 
Twenty-four Years. 
Jackson has been elected 
the Capital Fire of Con- | 
succeeding the late Lyman | 
Mr. Jackman has been in | 
of the Capital Fire for 
years, having started od 
office boy and advanced through the| 
offices of assistant secreary, secretary 
and vice-president, having been elected | 
t the last office in 1906. Freeman T. | 
Jackman has been elected assistant 
secretary of the company, but tne of- 
fice of vice-president has not been 
filled. 





Charles L. 
president ol 
ecrd, N. H., 
Jackman, 
the service 
twenty-four 


yet 


MISSOURI’S LATEST COMPANY. 
Promoters of National Fire of Joplin 
to Get $200,000 for Their 
Services. 

The latest company to be launched 
in Missouri the National Fire of 
Joplin. The organizers plan to sell 
$1,000,000 in stock at $200 a share cre- 
ating $1,000,000 surplus 10 per 
cent. commission netting the promoters 

$200,000. 


is 


less 


NEW YORK PREMIUM RETURNS. 
Figures for Half-Year Show L. & L. & 
G. First, With Home Second and 

German American Third. 

insurance 
including Manhattan 
for the first six 
year collected by 
Commerce show the 
don & Globe standing first, the Home, 
second, the German American third, 
and the North British & Mercantile 
fourth, all retaining the same places 
they occupied last year. The aggregate 
of the premiums also shows no great 





New 
the 


in 
and 
months of the 
the Journal of 
Liverpool & Lon- 


Fire 
York, 
Bronx, 


premiums 


as 


change. There was considerable shift- 
ing about in place among the smaller 
companies. 

The premiums of the Liverpool & 


London & Globe for the first six months 
of the year were $790,311 as against 
$770,777 for the same period last year. 
The Home had $605,159, German Ameri-} 
ean $491,599, North British & Mercan-| 
tile $352,299, Aetna $275,313 and the 
Continental $193,149. 


School Buildings to be Inspected. 


The Philadelphia Fire Prevention 


Commission will have a thorough in- 
spection made during August of all 
school buildings to determine the effi- 


ciency of fire escapes and fire preven- 


tion equipments. Later an inspection 
will be made of the small hotels and 
lodging houses. <A force of 80 in- 


spectors will be engaged in the works 
and will partly consist of city firemen. 


Vermont Agents to Meet. 
A particular effort is being put forth 
to secure a record attendance at the 
next annual gathering of the Vermont 
Association of Local Fire Insurance | 
Agents. The mecting will be held at 
Burlington on September 11 and 12. 





JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 








GERMANIA 
FIRE INSURANCE COMPANY 


ORGANIZED 1859 
Statement, January 1, 1913 
Cash Capital... .. $1,000,000.00 
Assets........... 7,218,762.27 
Net Surplus .. 2,613,814.88 

Surplus for Policy 
Holders ....... 3,613,814.88 





HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - . $1,000,000.00 
Cash Assets - - 4,985,658.00 
Cash Surplus to Policy 


Holders - - - 1,911,592.00 


The real strength of an insurance company is in 
the conservatism of ite management, and the man- 
agement of THE HANOVER is an absolute as 
surance of the security of its policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD - Vice-Pres. & Sec'y 
WILLIAM MORRISON - Asst. Sec'y 
JAMES W. HOWIE - - Gen, Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 











The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 
178 Devonshire Street, 
625 Monadnock Building, 
1309 Traction Building, 
801 Wabash Building. 
709 Dwight Building, 
915 Postal Building, 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Co,, 


Boston, Maas. 
Chicago, Lil 
Cincinnati, O 


ica, N. Y. 
The Northern Electric & Mig. 20 Td. 
ontreal, Can. 


General Fire Appliances Co., Ltd. 
rf) nesburg, South Africa 
Colonial Trading Co., Ancon ;: 
Canal Zone, Panama 
F. P .Danferth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 











JBRSBY RATES TO BE REDUCED 


SHOULD BE A FAIR CHANCE. 


Purpose of New Bureau is to Lower 
Cost of Indemnity to Careful 
Property-Owners. 
(Continued from page 1.) 
dent of its ability if allowed reason- 
able time to accomplish the desired 

end. 

Moreover, under the new dispensa- 
tion there will be uniformity in req 
ments, such as was impossible before, 
and the advantage of such a condition 
to a manufacturer ha : 


different sections of the State, cannot 
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is not an ex- 
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the detailed requirements of the law. 
lor this work he has been allowed the 
time until October 1. When his task 
is done, and the rates go into effect, 
insured who believe themselves ag- 
grieved will have recourse to the com- 
missioner, upon whom the new law con- 
iers the power of ordering a revison 
when in his judgment the complainant 
has a case. 

From the very nature of the fire in- 
surance business, as any one may find 
out for himself, general uniformity of 
rates among most of the companies is 
certain. This uniformity is best for all 
concerned, provided rate-making does 
not bring with it undue rate-mainte- 
nance. Enforced competition, on the 
other hand, tends straight toward dis- 
crimination. Against these abuses the 
best safeguards are publicity, supervi- 
sion and the extension of “schedule” 
rating. This truth the “anti-compact” 
states have discovered, to their great 
inconvenience and embarrassment. 





RAPID AND SOLID GROWTH. 
Yorkshire of England Forging Rapidly 
to the Front Under Its Pro- 
gressive Management. 


Agents and other friends of the York- 
shire Insurance Company of England, 
on this side of the Atlantic will read 
with no little interest the following de- 
served tribute by the “Citizen” of 
London, to the Company: 

“Record after record is being estab 
lished by this great progressive com- 
pany, Which dates from 1824. It will 
1 remembered that 1911 witnessed the 
largest amount of business transacted 


by the company in any previous period 

In the report and accounts of last year | 
the results transcend that in an even | 
more impressive manner. Such an out- 


come of the activities of 1912 is irre 
fragable evidence of the wisdom of the 
volicy of expansion which has been pur- 
sued by Mr. Hamilton while he has 
been at the helm. This develop- 
ment is of course largely due to the 
acquisition of the Yorkshire during this 
century. In 1902 the company acquired 
‘ire, which had a foreign or- 
Two years later it annexed 
business of the National of 
n 1908 two plate glass com- 
pan taken over and the follow- 
ing year the United Legal Indemnity 
Insurance Company. | 
Recently we announced the acquisi- 

by the Yerkshire of the World ‘ 
I Company and its sub- 

" , the London & Provin- 
al Marine, and last week the conduct 











) eg ations Ww regard to the busi- 
( t Scott Boiler Insurance 
Compa and the Premier, and most 
ortant of all the absorption of the 
Eagle Insurance Company. This re- 
arkable assimilation of offices is char- 
of the enterprise of the con- 

cent years, and doubtless goes 


lain the extraordinary devel 
’s business. 





juisition of the Lion 
has been represented 
hroughout both hemispheres, 
fusion of the other undertak- 


the acquisi 





‘red to has added to its orig- 


and fire business, accident 
s’ liability, live stock, motor 
other casualty business and 


insurance, the latter de- 
partment having been added in 1909. 
At home, as mentioned, the company 
ias done more business and achieved 
etter results than ever have been at- 
tained before in its existence, but the 
argest increase has occurred in North 
nd South America, and shows that the 
organization has secured a well de- 
served and worldwide reputation. 
“Great as the expansion of business 
h however, and luring as the 
temptation may be, there is no likelihood 
of the management departing from the 
pursuance of that policy of prudence 
and prescience by means of which they 
have been enabled to consolidate the 
affairs of the company, enhance its 
financial power and place it in the 


ilso marine 


is jee] 
1 veen, 








Insurance Company, Ltd. 


THE YORKSHIRE *°°! or sonic endcane 


Established 1824 
The “YORKSHIRE” is the Oldest and Strongest of the Ragitch Fire Companies not here- 
tofore represented in the United States 
FRANK & DuBOIS, U. 8. Managers ERNEST B. BOYD, Underwriting Manager 
oO. E. LANE, Superintendent of Agencies, 80 Maiden Lane, New York 
New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 
PACIFIC COAST DEPARTMENT, McClure Kelly, Manager, San Francisco, Cah. 
NORTH & SOUTH CAROLINA DEPARTMENT, Harry R. Bush, Manager, Greensboro, N. C. 
SOUTHEASTERN DEPARTMENT, Dargan & Hopkins, Managers, Atlanta, Ga 
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ASK RAILROAD TO PAY. 
Companies Sue Delaware & Lackawanna 
for Loss on Lake Hopatcong 
Ice Plant. 








Suit for $100,424.13 has been insti-| 
tuted in the Morris County, N. J., Su- 
preme Court by a number of fire insu-- 
ance companies, against the Lackawanna 
Railroad, to recover this amount paid 
the Mountain Ice Co. for the insurance 
loss in a fire January 20, 1912. 

The Mountain Ice Co.’s plant is 
located on the shore of Lake Hopat- 
cong. It is claimed that sparks from 
a passing locomotive caused the fire. 
The insurance companies have settled 
with the ice company and now seek 
to recover from the railroad company. 


QUEEN 


ins. Co. of America, 
SEW YOPX. 














front rank of the twentieth century 
insurance institutions. Nevertheless, 
there is a probability that in two short 
years, given similar success to that 
which has attended the strenuous work 
of the management since the quinquen- 
nium opened, the directors, to quote 
the chairman (Edwin Gray) at the re 
cent annual meeting of the sharehold- 
ers in York, may be able to consider 
whether the time had not arrived when 
capital should have further remunera- 
tion.” 

Frank and Du Bois of New York city, 
are the United States managers of the 
Yorkshire, and have secured for it a 
class of representatives thoroughly in 
keeping with the character of the Com- 
pany. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 
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PATERSON’S LOSS RECORD 





Insurance Companies Pay $527,875 to 
Claimants of City During 
Fiscal Year. 





In the year ended June 30, fires 
caused an aggregate loss of $536,112 to 
property-owners of Paterson, N. J., ac- 
cording to the newly issued annual 
report of Fire Chief Thomas Coyle. 

The chief’s report contains the follow- 
ing statistics: 

“The number of alarms responded 
to during the year was 580,. distrib- 
uted as follows: First alarms, 269; sec- 
ond alarms, nine; third alarms, six; 
verbal alarms, 113; telephone alarms, 
146; false alarms, 37; total, 580. 

“ During the year the department re- 
sponded to 645 alarms, so that there 
were sixty-five less alarms for the year 
just closed than for the year previous. 
Elghty-two of the fires were in brick 
and stone buildings, 392 in frame build- 
ings and sixty-nine were other than 
building fires. Five hundred and 
ferty-eight were confined to the build- 
ings in which they originated; 547 
were confined to the floor where they 
originated; ten extended to adjoining 
buildings and four extended beyond ad- 
joining buildings. The actual loss was 
$536,112. The building loss was $193,- 
631 and $342,491 on the contents of the 
buildings. The insurance loss was 
$527,875, and the total insurance car- 
ried was $4,505,705. 

“Losses of over $10,000 were as fol- 
lows: December 15, 1912, J. J. Diskon 
and others, Main street, loss $316,738; 
insurance, $622,300. December 21, 1912, 
Society for Useful Manufactures, Hope 
mill, Jay street, loss $35,553; insurance, 
$112,500. January 20, 1913, P. S. Van 
Kirk & Co. 79 Lawrence street, loss 
$11,662; insurance, $84,000. February 
®, 19138 Ephraim Fuld and others, 180 
and 182 Main street, loss $17,672; in- 
surance, $53,000; June 19, 1913, Henry 
Pasternack and others, Main street, 
loss $25,014; insurance, $74,500. 

“The number of men employed in the 
department is 145, an increase of seven 
over last year.” 





Business Section of Knowlesville 
Burned. 





Fire originating in the Barnum hotel 
at Knowlesville, N. Y., several days 
ago, practically wiped out the business 
section of the village. The aggregate 
loss is estimated at $30,000. Knowles- 
ville is without fire protection of any 
kind and the bucket brigade formed 
hastily by the villagers was of little 
account in fighting the flames. 





Entered in Arkansas. 





Admission to Arkansas has been se- 
cured by the Union and Phoenix, North- 
ern of Russia and the Wausau Fire In- 
surance companies, all reinsurance 
offices, and all represented in the 
United States by Fester & Folsom, Inc., 
of New York city. 





Agitating New Law for Jersey. 





Agitation has been started in two or 
three municipalities of the State for 
the passage of a “red gasoline can” 
fire protection law for this State, simi- 
lar to the one recently enacted in 
Illinois. The Illinois statute makes it 
a misdemeanor punishable by fine for 
any retail dealer to sell gasoline to any 
Person unless it is placed in a red con- 
tainer labelled “Gasoline,” in letters of 
hot less than one-half inch high. The 
law was passed because not infrequent- 
ly clerks made mistakes in filling 
orders, sending out gasoline when kero- 
Sene was ordered. Many fires with seri- 


ous consequences have occurred in this 
manner, from the use of the gasoline 
as kerosene. 

The Illinois Fire Marshal’s Depart- 
ment has issued a bulletin on the dan- 
ger of gasoline, stating that 600 fires 
in Illinois last year were caused direct- 


ly by its explosion, and that gasoline 
causes the death of thirty persons 
weekly and serious injury to twice that 
number throughout the country. 





BROCKPORT HAS $80,000 FIRE. 





Large Warehouse and Grain Elevator 
Destroyed—tIncendiarism Sus- 
pected. 





One of the worst fires ever known in 
Brockport, N. Y., occurred several days 
ago, and it is strongly suspected was 
due to incendiarism. The flames broke 
out in a warehouse owned by William 
Dailey, on Park avenue, spreading later 
to a large grain elevator, completely de- 
stroying both properties as well as sev- 
eral smaller buildings. For a time the 
south end of the town was threatened, 
and the fire chief considered wiring 
Rochester for aid. 

The losses will probably be close to 
$80,000, divided as follows: Wil- 
liam Dailey warehouses and contents 
and barns, $62,000 insured; Perry Shafer 
Company, grain, $2,000, insured; Charles 
Decker Company, hardware and agri- 
cultural implements, $1,500, insured; 
Wilson Brothers, hardware, $1,500, in 
sured; Henry E. MacArthur, barn and 
house damaged by water, $1,500, partly 
insured; Standard Oil Company, barns, 
$1,000, insured; Dailey Coal Company, 
damaged by water, $500, insured; Roy 
Marks, household articles, $500, insured; 
New York Central, damage by water, 
$500, insured; Bell and Home Tele- 
phone companies and Western Union 
and Postal Telegraph companies, dam- 
age to wires, $500 each; houses and 
barns on Fair street damaged mostly 
by water, $4,000, partly insured. 





Federation Growing Fast. 





W. S. Diggs, president of the Insur- 
ance Federation of Ohio reports very 
gratifying results in organizing the! 
25,000 insurance agents and works of 
the State. Indiana has already organ- 
ized a Federation after the Ohio plan 
and the project is under consideration 
in other states. 


Funds to finance building of water 
works at Rising Sun, Md., have been 
obtained by the commissioners person- 
ally obligating themselves. 





The Brandywine Fire Company, of 
Wilmington, Del., has contracted for 
an automobile tractor for its steam 
engine. 








A fire and police patrol has been es- 
tablished at West Collingswood, N. J., 
composed of members of the volunteer 
fire department. 





Pinkney Fined $100. 

In the Court of Special Sessions, Part 
I, Tuesday, C. N. Pinkney, individually 
and the C. N. Pinkney Co., a corpora- | 
tion, of 123 William Street, N. Y. City | 
were fined $100 each for violation of 
Sect. 1199 of the Penal Law. Both C. | 
N. Pinkney and the C. N. Pinkney Co. | 
were tried and convicted for placing in- ' 
surance in foreign companies which 
are not authorized to transact business 
in New York State. These convictions | 
were secured through the efforts of! 
Superintendent Emmet of the New | 
York State Insurance Department. 





Johnstown Has $40,000 Fire. 





Stock estimated at $40,000 and only | 
partly insured was destroyed some days | 
ago when the Johnstown, N. Y., mill 
of the William Topp Company burned. | 

| 
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WANT FLOOD INSURANCE NOW. “The Leading Fire Insurance Company 
- of America” 





Columbus Chamber of Commerce Opens 
Negotiations With Companies Con- 
cerning New Protection. 





The board of directors of the Colum- 
bus, O., Chamber of Commerce has 
adopted a resolution directing F. H. 
Hysell, its secretary, to open negotia- 
tions with insurance companies with a 
view of finding what it would cost to 
procure insurance against a repetition 
of the floods of last March. Property 
loss alone in this city at that time, was 
estimated at $5,000,000, and the secretary 
was instructed to base his negotiations 
on this amount. 

As it is physically impossible, engin- 
eers, Say, to plan and complete flood de- 
fenses short of a couple of years, the 
Chamber of Commerce is preparing to 
take a step, providing the cost is not 
prohibitive, that would eliminate losses 
in the event of more high water 

Louis A. Cerf, general agent in New 
York for the Mutual Benefit Life, won 
first prize for having the most artistic- 
ally beautiful garden in Montclair, N. J. 
Under the auspices of the Montclair 
Civic Association, an expert landscape 
architect and a sculptor examined the 
gardens about the magnificent resi- 
dences in Montclair and made the 
awards. 








Special Agent for Canadian Companies. 

In succession to Frank A. Gantert, 
recently resigned to go with the North 
British & Mercantile, Thomas E. Hay- 


den has been appointed Indiana and 
Kentucky special agent for the West- 
ern and the British America Assurat 


companies of Toronto. 
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LARGE POLICYHOLDERS’ SURPLUS, 





Citizens of Baltimore Now in the 
Millionaire Class—Ready for 
Increased Business. 





A company that is making rapid 
progress and has already entered the 
millionaire class, is the Citizens Fire 
of Baltimore, a well backed and strong- 
iy conducted institution. 

The semi-annual statement reports 
assets of $1,506,322, with a policyhold- 
ers surplus of $1,111,795. Of the latter 
sum $890,000 is cash capital and $221,795 
net. surplus. The reinsurance reserve 
figures $320,215. Compared with the 


( 





return of the preceding six months the’ 


above figures show gains of $467,719 in 
assets; $345,000 in capital, and $146,712 
in net surplus. 

Additional payments completing the 
$1,000,000 cash capital, and adding sub- 
stantially to surplus, will be made be- 
fore the close of the present year. 

In notifying the agents of the Citizens 
Fire, of the Company’s satisfactory 
growth President R. W. Alexander said 
in part: 

“It will be interesting to you to know 
that all the cost of placing the large 
increase in our capital in addition to 
reduced values of securities by reason 
of lower market values, have been 
figured against our assets in arriving 
at the net surplus of $221,794.61. Be- 
fore the close of the year the entire 
capital of $1,000,009 will be paid in, to- 
gether with a decided addition to 
surplus. 

“We desire to increase our premiums 
on good business, and now that we 
rank with the Million Dollar Com- 
panies, we believe that it will be easier 
for you to increase our business, and 
desire to ask you to favor us with a 
special effort for new business during 
the remainder of the year 

“We appreciate your loyal support in 
the past, and hope that you will show 
your desire tu continue to assist us in 
building up the Citizens Fire by favor- 
ing us with an increased income each 
month.” 

The officers of the Citizens in addi- 
tion to President Alexander are: W. 


G. Baker, Jr.. and A. N. Stewart, vice- 
presidents; W. W. Alexander, secretary: 


A. D. Legg assistant secretary; W. O. 

treasurer and W. L. Gibson, 

treasurer. 

WHEELING COMPANY REINSURES. 

Disposes of its Business to 

Phoenix of WHartford—Net 
Premiums $26,000. 


Norris 
assistant 


Home 


The stockholders of the Home Insur- 
ance Company of Wheeling, W. Va., 
lately held a meeting and decided to 
reinsure and liquidate. Circular letters 
were sent to fire insurance companies 
soliciting bids, and there were about 
thirty bidders represented at Wheeling 
Monday. The net premiums last year 
were $26,484 Of this about half is 
West Virginia business of excellent 
quality. The Company was organized 
in 1905 and paid its first dividend, one 
January. George 


secretary, managed 


per cent., last 
Mathison, the 
affairs. 

Th proposition of the 
Hartford, was accepted and the 
ness will be turned over to that 
pany 


ts 


Phoenix of 
husi- 
Com- 





Adirondack Hotel Burned. 


A loss of $15,000 resulted from the 
burning of the hotel of Herbert Stan- 
ley, opposite the station .at Riverside, 
i. Y., early last week But $1,000 in- 
surance is reported as having been car- 
ried. 


Home Tides Nova Scotia Business. 





The Home of New York has reinsured 
the outstanding business of the Nova 
Scotia Fire of Halifax. Arthur C 
Baillie, manager of the Nova Scotia 
Fire, will become special agent for the 
Home in Canada. 
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Firemen’s Insurance Co., Newark, N. J. 


Statement weniited 1, 1913 


Capital Stock........... A aE Re Serccesseepoeses, SERIRRIRED 
Re-Inmsurance Reserve ...........- sdetee see ie wiewadnd 2,781.578 19 
All Other Liabilities............-. Cee cccccccceces 331,961 11 
NET SURPLUS......... PPT TTT Teer err TT ee Tee 2,723,239.49 
TOTAL ASSETS......... SE = Sea es ae seeee. $6,836,778.79 


During a successful record of 57 years this Company has paid losses exceeding 


$12,500,000.00 


CHARLES COLYER, Vice-President 
JOHN KAY, Treasurer 








OPPOSED TO PRESENT LAW. 





Beaumont Follows Example of Dallas 
in Petitioning for Repeal of 
House Bill No. 608. 

In line: with the action taken by the 
Dallas Chamber of Commerce in oppos- 
ing the recently enacted fire insurance 
law, the executive committee of the 
Beaumont, Texas, Chamber of Com- 
merce some days ago approved the 
resolution adopted by the special com- 
mittee appointed to investigate the 
provisions of the act, which resolution 

reads as follows: 

“Resolved, That we favor the repeal 
cf House Bill No. 608, commonly known 
as the technical law, but favor the re- 
enactment thereof with the provision 
excepting therefrom the conditions rela- 
tive to the record warranty or iron 
safe clauses, believing that such provi- 
sions are salutary and that the insurer 
should have the benefit thereof. How- 
ever, such re-enactment should contain 
a provision to the effect that only a 
substantial compliance with the record 
warranty or iron safe clauses should be 
reauired. 

“We also favor the repeal of House 
Bill No. 28, relating to co-insurance 
clauses in insurance policies.” 

Secretary T. W. Larkin was instruct- 
ed to send a copy of the resolution 
to Governor Colquitt, urging him to 
bring the matter before the Legisla- 
ture during its present session and 
ecure, if possible, a repeal of the law. 








FAILED TO ADOPT REPORT. 
Boston Board Rejects Suggestion of 
Special Committee with Respect to 


Underwriters’ Agencies. 


The report of a special committee of 
the Boston Board suggesting that each 
company represented in the organiza- 
tion have the righi to establish one 
underwriters agency, but such agency 
must be represented in Boston by a 
Board member, failed to secure the vote 
necessary for adoption. 





Scranton Agents to Try Again. 

Not satisfied with their latest appeal 
te the Underwriters Association of the 
Middle Department the Scranton men 
will make another effort to have the 
governing organization refrain from 
evpplving schedules and rates to a non- 
board Tayler agent. The anpeal, it 
ix expected will be presented at the 


HEAVY LOSSES IN KENTUCKY. 


Returns for 1912 Show Foreign Com- 
panies to Have Been Chief 
Sufferers. 





Foreign fire insurance companies op- 
erating in Kentucky suffered an aver- 
age loss ratio of 69.3 upon their 1912 
business, while the average record of 
the companies of other States was 
63.58, according to the official returns 
newly made public. 

Of the total of $5,425,013.54 paid in 
premiums by the insured, $171,099.54 
was received by Kentucky stock com- 
panies, $19,834.12 by Kentucky mutuals, 
$157,162.78 by Kentucky assessment 
companies, $3,970,180.47 by stock com- 
panies of other States, $31,511.33 by 
mutual companies of other States, and 
$1,075,225.04 by foreign companies. 

Of the total of $3,460,031.90 losses 
sustained $79,796.92 was paid by Ken- 
tucky stock companies, $13,589.93 by 
Kentucky mutual companies, $90,507.78 
by Kentucky assessment companies, $2,- 
524,247.54 by stock companies of other 
States, $9.148.90 by mutual companies 
of other States and $742,240.83 by for- 
eign companies. 


FOR IMPROVEMENT. 





NEED 


Recent Fire in Indianapolis Would 
Have Been Prevented Had New 
Code Been in Force. 
Advocates of a new and modern 
building code for Indianapolis say that 
the recent serious fire in the wholesale 
district, empasized very forcefully the 
need for such a departure, and that it 
cannot be adopted too soon. The pres- 
ent code permits inflammable roofs 
within the city limits, and also allows 
the remodeling of antiquated struc- 

tures. 








Indianapolis Salvage Corps. 


Those particularly interested in the 
formation of a salvage corps at Indian- 
apolis, Ind., feel confident that such an 
organization will be created very 
shortly, the governing authorities be- 
ing relied upon to grant the required 
legal sanction. The old East Maryland 
street fire station will be remodeled 
meet the needs of the proposed salvage 
corps. 

An auto chemical engine, combined 
with hose wagon, of 50 horse power, 
eauipped with two 45 gallon tanks, has 





October gathering of the Middle De- been purchased for the Fame Fire 
partment. Company of Westchester, Pa. 
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FIRE, 


SAFEGUARDED AGAINST 





Equipment of the Panama-Pacific Ex. 
position Excellent and’ Rapidly 
Being Extended. 





Underwriters accepting lines on the 
exposition buildings at San Francisco, 
will be interested in the following sum 
mary by “The Adjuster” of the fire pro- 
tective equipment already installed, and 
that to be adopted as the exposition 
work progresses. 

Inspection is now being maintained 
by the inspection bureau, and as soon 
as the grounus are closed the rules al- 
ready adopted can and will be rigidly 
enforced. ‘ 

Thera are two San Francisco (fire 
department hose wagons located in 
sheds in different parts of the grounds. 
This is auxiliary hose, to be used by 
the San Francisco fire department in 
case more is needed than they bring 
on their wagons. 

Seven engine companies, one ladder 
truck, one chemical and one monitor 
battery, with a total of ninety-two men 
of the San Francisco fire department 
are located within one and one-half 
miles of the exposition. 

The Yacht Harbor is completed and 
can be used by the fire boats. 

A fence has been constructed around 
the entire site so that the grounds can 
and will be closed to the public at an 
early date. 

Water Supply—Practically all low 
pressure water (Spring Valley) mains 
shown on inspection bureau map, be- 
tween Buchanan ard Broderick streets, 
Chestnut street and the water front, 
have been laid and are full of water, 
equipped with hydrants and ready for 
use by the fire department. 

Approximately 17,090 out of the 63, 
000 feet of low pressure mains have 
been laid and the pressure varies from 
40 to 50 pounds over the entire site. 
These mains are temporarily supplied 
by four 2-inch metered connections 
from one 4inch Spring Valley main 
and two 2-inch metered connections 
from one 12-inch Spring Valley main. 
Fire engines can take suction from 
the bay at Yacht Harbor or Ferry Slip 

The high pressure water mains are 
being laid, those in the concession dis- 
trict being practically completed. This 
work is being extended rapidly to the 
west from this point. About August 
1st next, connections will be made with 
the San Francisco high pressure water 
mains, thereby making all exposition 
high pressure water mains completed at 
that time, available for use by the fire 
department. 

Fire Appliances—The exposition com- 
pany has distributed eight 40-gallon 
“Badgers” chemical wagons about the 
grounds at advantageous points. They 
have also placed twenty-four 2%-gallon 
“Badgers” extinguishers in the different 
shops and buildings under construc- 
tion. In building ‘“‘U” there are twenty- 
four 2%4-gallon “Badgers” chemical ex- 
tinguishers, six 50-foot reels of 14-inch 
linen hose under Spring Valley press- 
ure, and three auxiliary fire alarm 
boxes. 

Fire Alarm and Watchman’s Service 

tuilding “A” and the surrounding 
lumber is provided with a contractor's 
watchman making regular rounds, us- 
ing a portable watchman’s clock. In 
addition there is a contractor’s watch- 


{man for each of the other buildings 


now under construction, together with 
three watchmen doing general duty for 
the exposition company. 

The entire grounds are lighted af 
night by large are lamps. All points are 
connected by telephone to the ollice 
of the Pacific Telephone and Telegraph 
Company, so that the fire department 
could be advised of a fire in any part 
of the grounds by any watchman. 





Home Undereriere at Boston. 


John C. Paige ont Company have 
been given the Boston agency of the 
Home Underwriters. 
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CASUALTY AND 


SURETY HAPPENINGS 








MARYLAND GUTS COMMISSIONS 


PRES. STONE EXPLAINS REASONS. 





Liability Loss Ratio Permanently High 
—Net Loss for Years in This 
Department. 


The Maryland Casualty Co. has made 
a reduction in liability commissions of 
5 per cent. all around. President John 
T. Stone, in a letter to the representa- 
tives of the company makes this an- 
nouncement and gives the reasons for 
the reduction. He says: 

“Repeatedly, and in various ways 
during the past six months, the porten- 
tous condition of the liability insur- 
ance business has been plainly set 
forth. The great increase in losses and 
loss ratios, and the permanent nature 
of the causes thereof, indicating clearly 
the permanence of these heavy ratios, 
have been stated unreservedly, though 
in general terms. 

“Now, having the record of the first 
six months of 1913 before us, we earn- 
estly ask every agent of the company 
to read the following figures and to re- 
gard seriously their significance. Our 
earned premiums for this period on all 
forms of liability policies were $1,639,- 
373.37. The losses and loss expenses 
were $1,184,789.73 and the expenses 
were $657,991.23, making a total outgo 
of $1,842,730.96, thus producmg a net 
cash loss of $203,357.59 in six months 
on the liability department of.the com- 
pany’s business. It has been an anxiom 
in liability insurance statistics that 
‘cash in and cash out’ results are mis- 
leading. But, as to these figures, that 
statement fails to have much force be- 
cause practically all of our heavily in- 
creased loss payments result from 1913 
business. 

“It must be borne in mind that this 
result is in the face of the fact that 
the rates of premium have been dis- 
tinctly higher during the period named 
than formerly. It is therefore evident 
that still further advances in rates are 
necessary. But it is also necessary to 
reduce the expense of procuring the 
business. We therefore give notice to 
our agents that a reduction in their 
rates of commission on all forms of 
liability business will be put into effect 
as of September 1, 1913, and they will 
doubtless duly notify their respective 
sub-agents. 


Measure a Necessary One. 


“Such a measure as this is, we are 
fully aware, possible of great damage 
to our agency organization. It offers 
a tempting opening to our competitors 
to entice our field men with attractive 
offers to which the agent’s natural re- 
sentment may dispose him at first to 
respond. Hence we have been most re- 
luctant to take this action and have 
dcne so only because we are convinced 
that it is inevitable. We are confident, 
however, that very few, if any, of our 
agents will leave us. We believe they 
will upon full consideration recognize 
the wisdom and fairness of our action 
and will approve it and will adjust 
themselves and their affairs to this 
change in the rate of their compensa- 
tion for liability business. This con- 
fidence lies in our knowledge of certain 
facts which will be admitted by our 
agents and which are as follows: 

“Our agents have made a good profit 
on this class of business every year, 
while for the entire fifteen years of 
our history the company has barely 
broken even on it, and is now losing 
heavily. They will therefore acquit us 
of ‘squeezing’ them for our own profit. 

“The reduction in commissions would 
have amounted to not quite one-half 





o* our net loss if it had been in effect | 
the past six months. We are there- | 
fore not asking the agents to bear it 
ali, not even half of it. 

“At the advanced rates already in ef- 
fect and at the additional advances in 
rates which must come speedily, the 
agents’ compensation at reduced com- 
missions will be as many dollars as it | 
formerly was at the higher commis-| 
sion, and even more on many risks. 

“When the assured is required to pay | 
higher premiums he surely and fairly | 
demands that the advance shall be less- 
ened by paying a small proportion of it, 
i. e no more actual dollars than 
formerly, to the agent whose service is 
no greater. 

“In a number of States where work- 
n:ien’s compensation laws have been 
passed, agents’ commissions have al- 
ready been reduced on those forms of 
policies, and there have been no defec- 
tions from our agency organizations. 

“We know, from the lips of chief 
executives of a number of our com- 
petitors, that our unprofitable experi- 
ence as above stated is no worse than 
theirs. Hence, we know that they must 
sooner or later also reduce their com- 
mission expenses. So that any tempt- 
ing offer from them to our agents could 
not be long maintained. 


“Because all these are facts, and be- | 


cause you who are our agents know they 
are facts and can accurately apply them 
to this present proposition, 
with confidence, though with sincere 
regret that it must be so, to announce 
this action. It wiil put a severe strain 
upon our fieldmen, and we would sure- 
ly spare you that strain if it were 
possible. But you have never yet fail- 
ed to respond to our call and you will 
not fail us now, we are sure:” 





EXCISE POOL ALLOTMENTS. 





Accounting of Last Year’s Agreement 
Shows Substantial Fund For 
Members. 





The New England Casualty Co. hav- 
ing retired from the excise reinsur- 
ance agreement for the season of 1913- 
1914, the allotments of -the business 
have been arranged as follows: 


Percent. 
Fidelity & Casualty.............. 13 
American Surety Company........ 13 
nce akieanceeoks 12 
United States Guarantee .......... 11% 
United States Fidelity & Guaranty.111%4 
Fidelity & Deposit Company...... 10 
Illinois Surety Company.......... 7 
Equitable Surety Company........ 614 
Southern Surety Company........ 5 
Casualty Company of America..... 4 
Southernwestern Surety Company. 3\, 
American Bonding Company...... 3 
Title Guarantee & Surety........ 2% 


The accounts of the excise reinsur- 
ance agreements. of 1912-13 have been 
completed and show premiums collect- 
ed by the pool for the year ended July 
31 last $748,984: salvage, $10,663; in- 
terest, $5,733: total receipts, $765,382. 
Total expenses, including commissions, 
$189,178; premiums, refunded, $6,268; 
claims paid, $63,623. Distribution to 
members, according to participation, 
$237,500. Balance, $268,812, against 
which outstanding claims amount to 
$115,887. and leaving a_ substantial 
ecuity for the members of the pool in 
the balance now held. 





To Retire Holding Company. 





By decision of its 
holders the Pacific Slope Securities 
Company, holding company for the 
major portion of the stock of the Pacific 
Surety of San Francisco, will be dis- 
solved. Shareholders in the holding 
Company will be given stock in the 
Pacific Surety Co. 


majority share- 


I venture | 
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James W. Brock, /residen/ 


ASSETS 
$1,800,000 Municipal Bonds 
Due from Agents (not including 

premiums written prior to 
Novembe rt. SHEE) occsens 359.8 
Accrued Intere 


. $1,767,430.00 


eins 


BU RG LA 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 
H. W. Kemp, Secre/ary 
STATEMENT, JANUARY 31, 


RE NA BONDS 


MND LARCENY INSURANCE 
$300,000.00 Deposited with iianine Departments for the Benefit of all Policy Holders 


Ralph B. Denny, 7?casure 
1913 
LIABILITIES 


a $750,000.00 
Legal Reserve emnam 681,545.92 
Loss Reserve 440,979.17 
Commisasions,............+.+. 104,242.56 
OE PED srccaccanesvccccves 36,983.82 


2,500.00 


Kstimated U Unpaid Expenses, 
° . eeve 149,737.42 


Surplus. 


$2,155,988.89 


ND HEALTH INSURANCE 








TRUSTEES : 


UYVESANT FisnH, 


C,H. FRANKLIN, v s Mer. and pr tethe 


LIABILITY— 
Employers General 
Public Landlords 
Teams Elevator 


THE FRANKFORT GENERAL 


INSURANCE CO. 


of Frankfort-On-The-Main, Germany 
ESTABLISHED 1865— 
United States Department, 123-133 William St., 


RicHARD DELAFIELD, Pres. of National Park Bank 
- NST THALMANN, of te idenb surg. Thalms ~~ & Co. 
»1l Street, New Y« 


INSURANCES TRANSACTED 


Vessel Owners 
Contingent 
Druggists & Physicians Industrial Accident & Health 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 


New York, N. Y. 


JNO. M SMITH, Sec. U. 8. Branch 


Burglary 
Workmen's Collective 
ladividual Accident & Health 








C. A. CRAIG, President 


The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 








Best monthly contract on the 
support by the 
clean record. 
New Jersey. 





Equitable Accident Company. 


market. 
Company that works with you. 
District Managers and local agents wanted in 


WM. H. JONES, General Manager 
161 DEVONSHIRE ST., Boston, Mass. 


Most loyal Home 


Twenty-one 


Office 


years’ 











INS. COMMISSIONERS’ MEETING. 
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(Continued from pag 


fore been recommended by this 
tion to prohibit twisting, misrepresenta- 
tion and rebating and such law has been 
enacted in a considerable number of 
States; and, 


“Whereas, Such law should be speci- 
fically included and apply to fraternal 
societies when not so included; there 


fore, be it 

“Resolved, That this convention com- 
mends the enactment of such legislation 
and urges its enactment in the several 
States as applied to all forms of insur- 
ance.” 


Loss Reserves Too Small. 


The committee on reserves other than 
life, through Superintendent Emmet of 
New York, presented a report which 
dealt almost entirely with the question 
of liability loss reserves. The commit- 
tee found that the present loss reserves 
are-too small and recommended that a 
fiat basis of sixty or sixty-five per cent. 
be provided for new _ business, the 
old to be worked out on the present 
schedule of experience. Further time 
will be asked for and a definite pro- 
giam for loss reserves is to be sub- 
mitted at the December meeting. For 
the year 1914 the companies are to be 


required to make a separation in their 
annual statements of liability insurance 





conven- 


and workmen's compensation. A _ sup- 
plementary report of the committee, 
contained a preamble and resolution en- 
dorsing the recent warning letter issued 
by Superintendent Emmet of New York 
regarding commissions and expenses of 
casualty companies, particularly in con- 
nection with liability insurance. 


CHANGE IN TITLE. 





New Mexico Organization Now Known 
As Interstate Casualty and Guar- 
anty Co.—Blainey in Charge. 





To avoid confusion with another 
company of similar title the Interstate 
Casualty of Albuquerque, New Mexico, 


will hereafter be Known as the Inter- 
state Casualty and Guaranty Co. James 
A. Blainey whothe owners of the enter- 


prise were fortunate enough to secure 
as general manager, is now in charge of 
ffairs, and will devote his entire en 
making the company a last- 


ing success, 


ergies to 


Towing Company Sued for $10,000. 

Suit for $10,000 @amages because of 
injuries received in a peculiar accident 
en August 29, 1911, has been brought 
by Charles Yothum of Brooklyn against 
the Tice Towing Company, of the same 
place. 
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FOR SAFETY OF BMPLOYES 


HOW IT CAN BEST BE SECURED. 
Methods of Reducing Industrial Acci- 


dents Subject of Gathering at 


Milwaukee. 
Liability underwriters and members 
of the Wisconsin Industrial Commis- 


sion held a two days joint session at 
Milwaukee several days ago discussing 
the best means for preventing industrial 
accidents. 
C. W. Price of 
Ih part: 
“The whole problem of accident pre- 





the Commission said 


vention must be laid out on the table 
and the employer and employe must 
investigate carefully and honestly tne 





idents and then each face 





causes of 


squarely his responsibility. If the of- 
ficers, or the superintendent, or the 
foremen have neglected their duty, 


this should be frankly admitted, and 
* the workmen are in fault this should 
y frankly stated. The work- 
never be drawn into a real 
in accident prevention so 
ong as the mistakes of the company 
ire covere and shortcomings 
workmen are exposed and con- 


co-operation 


the 


1 up 
































ned. 

I think if men are generally 
reed that the experience of some of 
I large corporations which have 
done the most systematic work in the 
revention of accidents has demon- 
strated that a reduction of at least 50 
r cent. can be made in the hours 
s ecount of accidents, and a re- 
juction of 50 to 75 per cent. can be 
made il I serious injuries and 
d hs. | s ‘eed that not more 
in OI I se reductions have 
| acco through the use of 
S guards nechanical equip- 
me! V irds have been ac- 
( plished of education, in- 
( n, organiz: ind co-operation 

( pa ( h rkmen. 
I think the mo successful means 
S i ypted to ‘get next to the 
and to obtain their real interest 
and co-opera is through the work- 
s on committees. It is 
I ny plants to appoint 
i nt from one to three 
I k n on an inspection 
co ittee makes an 
department, or some 
partment at least once a 
d in son ses is given off 
1 p In some companies it has 
work out satisfactorily to have the 
mer! spect once a week without tak- 
I tir of These committees submit 
co report of the indings with 
‘tions of safeguarding to the sup- 
erintendent or other officer. It has been 
found practical to allow the men to 
ser ne, two, or three months on the 
tee and then they are made hon- 
c I mbers and are encouraged to 
r I poi of danger which they 

find from time to time 


Duty of Insurance Men. 


C. H. Crownhart, chairman of the 
Commission who spoke upon “Th 
Relation of Compensation to Industria! 





it was the duty of 





ormed insurance man to be- 
the missionary of safety, saying 
It is your business and everlasting 
obligation to make plain to the busi- 
ness man the relation between acci- 
nt and the cost of accident,” said he. 
Begin with the gospel of safety and 
t 2 il you can preach the 
£ 1 of the saved, and in that day 
women and little children will rise up 
and call you blessed. Insurance sched- 
1 hould tell their own story. And 
the did, what an impressive story 
woulr } Let the schedule 
tell the busine man that the guard- 
ng of the saw and the pit at an ex- 
pense of a few cents would be reflect- 
ed in the saving of dollars in pre- 
wr ” 


CONSEQUENTIAL LOSS. 
(Continued from page 13.) 


but such a procedure only has the ef- 
fect of making the policy tautological. 
The settlement of losses is left in the 
hands of a professional accountant, 
mutually appointed by the company 
and the insured, and in adjusting the 
amount of the loss he must make allow- 
ance for any additions and deductions 
which, having regard to any extraor- 
dinary or other circumstances of the 
business, ought to be made. This con- 
dition admits of a very broad interpre- 
tation and it is difficult to define how 
far the accountant’s jurisdiction ex- 
tends thereunder. It is, however, a 
very useful and necessary provision, 
which both insured and insurer must 
realize tends to greater fairness in set- 
tlement, if handled scrupulously and in- 
telligently. For instance, imagine a 
large mill where an all-round increase 
in wages has been made on account 
of a trades union agitation or other- 
wise. The net profits would be reduced 
(theoretically, at any rate) by the 
amount of the wages increase, and al- 
lowance would have to be made accord- 
ingly when comparing with the figures 
for the previous year. A similar posi- 
tion occurs through the increase of 
railway or shipping freights, of which 
we have recently had an example. In- 
creased expenditure through legislation 
such as health and unemployment in- 
surance, rates and taxes, would not 
have the same effect, because the re- 


duction in net profits would be counter- | 


acted by the increase in standing 
charges, leaving the proportion of net 
profits and standing charges 
over the same as before. This is with- 
out taking into account the probable 
increase in selling prices by the manu- 
facturer so as to maintain his rate of 
net profit, in which event the account- 
ant will have further to exercise his 
powers of adjustment. The instance 
will occur where an exceptionally large 
contract or contracts are in hand at 
the time of the fire or were completed 
in the months in a previous year with 
which comparison is to be made when 
assessing. In the former case a settle- 
ment on the basis of the profits twelve 
months previously would be quite in- 
adequate to indemnify the instance of 
increased cost of working, when con- 
sidering how much the fire. 30th 
examples are very undesirable, and pre- 
sumably the accountant would regard 
them as coming within the definition 
of extraordinary or other circumstances 


of the business and would make the 
additions or deductions he is empow 
ered to do. I shall discuss other in- 


stances of the application of this con- 
dition as they occur. 

The insured is called upon to give 
particulars of any alteration in risk or 
of increase in the rate for fire insur 
ance occuring after the policy is effected 
and in the event of fire to produce as 
required all books of account, ete, Also 
to do and concur in doing all things 
which may be reasonably practicable 

minimize any interruption of or in- 
terference with business and to avoid 
or diminish any loss. This is similar 
in principle to the fire policy condi- 
tion, but it becomes more interesting 
in reference to the insurance of in- 
creased cost of working when consider- 
ing how much can reasonably be 
allowed to be expended. The point will 
subsequently be discussed more fully. 
Should the business be liquidated or 
permanently discontinued after a fire, 
then the insurance under the policy 
shall be void. Obviously such a condi- 
tion is necessary, both because of the 
difficulty of settlement otherwise and 
for the diminution of moral hazard. 

Other conditions make the usual pro- 
visions for excluding damage by earth- 
quake (unless specially mentioned), 
riot, civil commotion, invasion and kin- 
dred disturbances, fraud, ete., and for 
arbitration 


(To be continued.) 
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General Offices: 





FORT WORTH, TEXAS 


Surplus 
$300,000 


C. D. HILL, V.-P. and Genl. Mgr. 








MANAGERS 
95 William Street - - - 


Pacific Mutual Life Insurance Company 
For New Tersey 


For New York 


NEW YORK 


General Brokerage Business—All Branches 





WILLIAM G. WHILDEN, President 
AUSTIN F. HANCOCK 
Vice-President 


DANIEL T. WALDEN 
Vice-President 


M. A. DINNEEN, Treasurer 


GEORGE BERRY 
Vice-President 


WHILDEN & HANCOCK 


Pacific Mutual Indemnity Company (Accident and Health Dept.) 








SAN ANTONIO, TEXAS 
Capital & Surplus . : ° 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Burglary and Bonding Lines 


$290,000.00 


Southwestern Casualty 
Insurance Company . 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 








3e a “* Bond Man.” 
are the right man. Write for our Prospectus. 


Home Office: SCRANTON, PENNA. 





WE ISSUE SURETY BONDS 


\ You can increase your income by soliciting surety bonds. 
able representatives in all uncovered territory and will make you a desirable proposition if you 


We want 


Che Citle Guaranty and Surety Company 


Capital and Surplus OVER ONE AND ONE-HALF MILLIONS 








Law Will be Unchallenged. 
Realizing that the signatures 
necessary in order to secure a referen- 
dum vote upon the workmen’s compen- 
sation bill could not be secured within 


25,000 





the time limit, the California. Em- | 
ployers’ Federation has abandoned its 
activities in the matter. The law be- 
comes operative January 1, 1914. 


Defer Action on Bank Guarantee Bill. 


the formation 
mutual 


jecause Oo 
bankers of a 


by the 
insurance com- 


pany, action upon the State bank de- 
posit guarantee bill has been post- 
pened by the Wisconsin Legislature. 





Durban & Company have been given | 
the Philadelphia agency of the Nether- 
lands Fire & Life, which recently re- 
entered this country. 





Companies of the volunteer fire de- | 
partment of Reading, Pa., are replac- 





NortH AMERICAN Accipent INSURANCE © 


ing horses by auto tractor engines. 

The Defender Fire Company, of 
Berwick, Pa., has decided to buy a} 
motor truck. 

The Mutual Live Stock Insurance 
Company, of Elizabethtown, Pa., has 
been chartered. | 
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SPECIAL TALKS WITH LOCAL AGBNTS 





If a company were 

Care Needed In to insure insurable 
Selection of risks only, rather 

All Business. than be compelled 

to take so much 


siness on account of misrepresenta- 
tion of the agents and policyholders, 
any dissatisfaction in claim settlements 
would be practically eliminated, and 
the company’s loss ratio materially re- 
duced. Any agent who would keep on 
his books a risk which is uninsurable 
is certainly doing himself, the insured 
and his company a great injustice, and 
the sooner steps are taken to correct 
great evil in the business, the 
better off every one will be. It is cer- 
tainly a great injustice to take money 
from a policyholder knowing that she 
or he is an uninsurable risk, as the 
true facts will be known sooner or 
] 
( 


thls 


iter, and it certainly looks bad for a 
ompany to get information from out- 
side sources other than from the agent, 
as a company must trust an agent fully 
if he is to be a permanency and once the 


Home Office has no confidence in an 
agent he is practically of no further 
use to himself or the company. A lot 


of bad, uninsurable business will ruin 
any agency quicker than anything else. 
Manager and agents when they recom- 
mend an application are supposed to 
know what the true conditions are. If 
he does not know, he should retain the 
application long enough to learn suffi- 
ient about the risk to recommend it, 
or give the company the necessary in- 
formation for it to decide If the 
policyholder put one over on the agent 
and he finds out later that the risk 
he has recommended was misrepre- 
sented, it is up to him to give the com- 
any the information that he failed to 
give in the beginning at the very first 

nute possible. Failure on the part 
of an agent to notify the company will 

considered a serious breach of his 

tract. Why agents will take the 
chances of making themselves crimin- 
ally liable in some instances in secur- 
ing insurance and benefits by fraud or 
concealment is more than we can un- 


derstand, but it is done, we are sorry 
to say, quite frequently.—National Re- 
view. 
s > 
A successful accident in- 
Planning surance man in discussing 
Business the subject of getting 
Getting business said some time 
ago: ; 
“While, of course, I fully realize 


there is no fixed set of rules as regards 
the manner in which business should 

procured, except one which is simply 
it, nevertheless the live agent is 
always open to suggestions, and I 
therefore contribute my ‘mite.’ 

“The agent who stands on the street 
he should 


corner wondering whom 
‘tackle’ to secure an application, is 
not in my opinion going at it in the 


Instead, why not scan 
the local directory, send literature to 
ten or twelve men daily, whom you 
think might be interested in your prop- 
osition, and call on each within a day 
or two, prepared to write his applica- 
tion, and thus work in a systematic 
manner. Supposing out of the ten 
or twelve he gets one or two applica- 
tions, this gives him ‘good money.’ 


proper manner. 


In addition, the fact that he secures 

t one or two applications out of ten 
or twelve prospects, does not neces- 
sarily mean the remainder are lost 


A 


can make back 
which together 
will make a 


by any means. He 
on the balance, 
the new prospects 
good day’s work for him. 

The agent who gets an application 

1e forenoon and then feels he has 
j a day’s work and lays off for the 
re of the day, can never expect to 
1 success in this business. It is 
what he does one day that cuts 
n . figure, it’s what he does every 
{ in other words, it’s his average 
that counts. In no business does the 
good old proverb, ‘Never put off until 
morrow what can be done to-day,’ 
apply to better advantage. To-day is 





here—use it, and if each day is used 
in the interests of the ‘Old U. 8S.’ for at 
least eight hours of good earnest work, 
the agent will find at the end of the 
year that he has the so-much<a-day-job 
men beaten to a frazzle financially. 
In addition, he is his own boss and 
building up a business for himself and 
his company that will make him worth 
more to himself and his company each 
year, for this business is not like many 
where, when you get old, they kick 
you out regardless of past services. 
The older you are in this business the 
more valuable you become. This busi- 
ness is also different from most, it 
being one of the very few where a man 
has an opportunity to get into busi- 
ness for himself without making an 
initial investment which is usually be- 
yond reach. The only stock in trade 
necessary is ability, stick-to-it-ive-ness 
and a liberal supply of honesty. 
“Another point which I think should 
receive more attention is the impor- 
tance of making each and every policy- 
holder a business getter for the com- 
pany. Fraternal organizations depend 
to a large extent upon their members 
to increase their membership and their 
business, and this plan should not be 
neglected by us. For instance, have 
a standing arrangement with each 
policyholder whereby he will notify you 


of the names of any of his friends or | 


acquaintances whom he thinks should 
take insurance. 
a position to solicit these prospects, 
and if any business results, you can 
make him a present of a gold emblem 
button of the company, or some other 
appropriate and inexpensive gift, thus 
making it an object for him to be on 
the lookout for ‘new members,’ 
making each 
getter. 

“By making an offer similar to this 
to all old policyholders and each new 
one written, you will start an endless 
chain which must necessarily result in 
increased business to the advantage 
of all concerned, viz.: To the policy- 
holder who supplies the prospect or 
prospects, as he receives a nice little 
gift for a very slight service; to the 
prospect he recommended, inasmuch as 
it was the means of his joining his in- 
terests with the best health and acci- 
dent insurance company on earth; to 
the agent, as he is given the oppor- 
tunity of procuring one or more policy 
fees at a very small cost to himself; 


You will then be in| 


and | 
policyholder a business | 


in- | 


| 


! 
} 


to the manager, as it results in 
creased business; and, finally —to the 
company.” 
s ss 
We feel quite sure that 
Importance some agents do not yet 
of Binding grasp the full import of 
Receipt. the binding receipt in all | 


its bearings, about some 
of which we have had something to say 
in the News before. We wish at this 
time to emphasize the importance and 
sacredness of the trust which the com- 


pany has placed in the hands of its 
representatives by putting out this 
binding receipt. 

As soon as the binding receipt is 


given the company is on the risk, pro- 
viding the papers in the case when 
they come in show that the applicant 
was insurable at the time he was given 
the binding receipt. He may be dead 
when these papers reach the home 
office, as has happened already in the 
short time we have been using the bind- 
ing receipt. This means that when the 
agent hands an applicant this receipt, 
he places a contingent liability upon 
the company, often for large amounts. 
He should therefore be as careful in 
this matter as if he were assuming the 
liability himself and adhere strictly to 
company rules, giving the receipt only 
when the full first premium is paid in 
eash by the applicant. It should never 
be given for a note settlement, even if 
the note is gilt edged and bankable at 


once, nor if the agent himself sends in 
the cash for the company’s net with 
the application. We repeat: The com- 


pany’s instructions in this 
should be rigidly followed out. To do 
otherwise is to defeat the very purpose 
for which the binding receipt is used, 


to jeopardize the company’s best in-| 


terests unnecessarily, and to violate a 


sacred trust which the company places | 


in its representatives.—Pacific Mutual 
News. 


Bonded by Title Guaranty & Surety. 





The large bond required of the Sound 
Engineering and Construction Company 
successful bidders for the erection of 
the new Portland, Oregon, building of 
the Pacific Telephone & Telegraph Com- 
pany has been supplied by the Title 
Guaranty and Surety Company. 





Contributory Negligence of Employes. 





Gov. McGovern of Wisconsin, has 
signed the Tomkins bill which pro- 
vides that in all personal injury acci- 
dents by railroad employes the fact that 
the employe shall have been guilty of 
contributory negligence shall not bar a 
recovery, but that the damages shall 
be diminished by the jury in propor- 
tion to the amount of negligence 
attributable to such employe. This 
enacts the Federal law on the subject 
and makes the State and National laws 
uniform. 











| 
matter 





of few Vort 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


80 Maiden Lane, New York 








GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 
a Specialty 


otete i+ References o1 on. n Application oiete 


Suite 720-29 So. LaSalle St. ,Chicago, Ill, 


TELEPHONES: Randolph 6816 and 6817 








NEW ENGLAND 
CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 

















BOSTON 
Paid-In Capital $1,000,000 


BUSINESS=BUILDERS 


DEVELOPING 
Fidelity and Surety Bonds, Liability Workmen’s 


Compensation, Automobile, Accident, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bonding «Insurance Company 





Health, 





T. J. FALVEY, President 
Write For Territory 








Home Office, 


EUGENE H. 
DANIEL D. WHITNEY, Vice-Pres. 


PLATE GLASS 
PERSON NE ACCIDENT 
AND HEALTH 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


President 
ALONZO G. BROOKS, A&ss’t Sec 
AGENTS WANTED 








THE SIGN 
HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





OF GOOD CASUALTY 





Established 


LONDON, 


INSURANCE 
F. J. WALTERS 


Resident Manager 
55S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., 


Resident Managers 


New England 


Boston 


1869 


London Guarantee & Accident Co., Ltd. 


ENGLAND 
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Security Mutual Life Insurance Co. 





BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 

Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 

Consider our proposition. 


Cc. H. JACKSON, Supt. of Agencies 





For particulars, address 

















A GOOD OPENING 


An old, well established, progressive life insurance 
dividend ‘record has good opening at PHILADELPHIA, covering ae Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 


lled 








OPEN TERRITORY 





Personal Producers who have also ability to organize 
territory and build a staff of productive agents will find 
abundant opportunity and salable policies with 


Scranton Life Insurance Company 


JAS. S. McANULTY, President 
SCRANTON, PA. 











Prudential Sasualty On. 


HOME OFFICE 
‘INDIANAPOLIS 


| Strictly a Casualty Company 


LINES WRITTEN 











AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 

EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN ’S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GENERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 





SURPLUS LINES 


GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 


Capacity, $100,000 Single Risk 
Immediate Binders 
10 per cent Commission to Brokers 


MARSH & McLENNAN 


INSURANCE EXCHANGE 
CHICAGO, ILL. 


New York Chicago Minneapolis Daluth 

















COMMERCIAL FIRE 
INSURANCE COMPANY 


WASHINGTON, D. C. 








Statement, December 31, 1912 


Capital Stock Paid in Full - . $430,790.00 
Surplus to Policyholders - - - 704,79.37 
Total Assets + oS we 925,75.3 5 








Throughout its entire history of 23 
years the COMMERCIAL has 
maintained an enviable record for 
PROMPT AND HONORABLE 
SETTLEMENT OF CLAIMS 


Correspondence with reference to our specially 
advantageous agency contracts should be addressed 
direct to the Home Office and will receive prompt 
and courteous attention. 




















VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—Forn— 


LIFE INSURANCE AGENTS 





“REBATING VOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 5(10 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 


Samples of any or all of the above sent upon receipt of 25c. 
postage. 


Address THE EASTERN UNDERWRITER CO. 
105 William St., 


New York City 














